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ROOSEVELT TO SHAKE UP NLRB 


GM to Honor Workers at 25 Millionth Car Fete 


iLabor Board Sets 


Sparks 


Gilmore Run Notes 
Sharing With Apperson 


Pontiac’s Coast Sales 


oO 


By 
Chris Sinsabaugh 


Ahwahnee Inn, 
Yosemite, Calif. 
O FAR, SO GOOD, has been the 
annual trip of the column con- 
ductor to California, his fourth in 
a row, if you are interested in that 
fact. Of course the Gilmore- 
Yosemite Economy Run is the ex- 
cuse for this invasion of the West 
Coast, coupled with the fact that 
Earl Gilmore has again pinned on 
the lapel of the conductor the 
badge of honorary referee. I wore 
the same badge last year but this 
time I am sharing whatever glory 
goes with the badge with none 
other than Edgar Apperson, of 
Phoenix, Ariz, who has_ been 
dragged out of his retirement to 
help me in the “arduous” job I 
have to do. Edgar, the present 
generation should remember, is the 
man who built the first Haynes 
car at Kokomo, Ind., for Elwood 
Haynes some 45 years ago and who 
later, with his brother, manu- 
factured the Apperson Jackrabbit, 
which was a good can, too. 
* 


AS I WRITE the column the con- 
testants in the economy run are 
checking in after their 300-mile 
drive from Los Angeles. I’m not 
going to write anything about what 
happened or give you the final re- 
sults because of the peculiar set- 
up out here which withholds of- 
ficial results of the contest for a 
week, which means you will have 
to wait another week before AUTo- 
motive News can give you the win- 
ners. Suffice it to say, the weather 
Thursday had been ideal for a con- 
test like this and, if gasoline con- 
sumption records for economy are 
not smashed, rl be surprised. 


THE TWO co-referees—Apperson 
and Sinsabaugh—came to Yose- 
mite a day ahead of the run in 
their official car, a Pontiac Tor- 
pedo eight. With George Winters 
back of the wheel, we wanted to be 
sure we wouldn’t miss anything. 
On the way up we stopped at 
Bakersfield for lunch with George 
Haberfelde, who has been selling 
Fords for 27 years. We gave him 
such a selling talk he permitted us 
to kidnap him and he’s here with 
us now. What a time this con- 
ductor had listening to those two 
old timers rake the embers of yes- 
terday in the automobile business. 
And when we started moving 
around here Thursday we added to 
our group Barney Oldfield, who is 

(See SPARKS, Page 19, Col. 1) 
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900 Old Employes 


Will Get Tribute 
Thursday Evening 


GM Officials to Be Hosts 
to 5,000 Persons at 
Big Celebration 


DETROIT.—William S. 


Knudsen, president of Gen-| 


eral Motors Corp., announced 
Friday that approximately 
500 veteran employes of the 
corporation, and their wives, will 
be given honorary recognition for 
their long service records Jan. 11, 
in the Masonic Temple here. 

It will be the largest assemblage 
of veteran employes ever gathered 
in the history of General Motors, 
and will constitute one of the 
principal features of a huge pro- 
gram planned for the celebration 
of the 25,000,000th General Motors 
car. The car, a Chevrolet, is 
scheduled to leave the assembly 
line of the Chevrolet plant in Flint 
about 11 a.m. on the same day. 

A brief plant ceremony is 
planned at the end of the assembly 
line. It will be attended by Knud- 
sen; Alfred P. Sloan jr., chairman 
of General Motors; Marvin E. 
Coyle, vice-president of General 
Motors and general manager of 
Chevrolet. A group of high-ranking 
Chevrolet executives also will be 
present. 

Many of the old-time employes, 
who will be included in the veteran 
group, helped to build the first GM 

(See GM FETE, Page 6, Col. 1) 


Reo to Reopen 
Plant in Month; 
Glover Elected 


LANSING.— Reo Motors, Inc., 
successor to the Reo Motor Car 
Co. which has been inactive for 
more than a year, will start pro- 
duction of trucks and buses here 
next month, it was announced last 
week following a meeting of di- 
rectors. Col. Fred Glover, former 
president of Detroit-Timken Axle 
Co., was elected president of the 
reorganized company. 

Other Reo officers are Theodore 
I. Fry, federal trustee of the old 
company, vice-president, and Wal- 
ter O. Wood, secretary-treasurer. 
Col. Glover served as president for 
six weeks in 1938 and was general 
manager under Fry’s trusteeship. 

Now completing reorganization 
under the national bankruptcy act, 
the new company is seeking ap- 
proval in federal court of a plan 
to dispose of $900,000 worth of sur- 
plus machinery in the plant here. 
Of the anticipated proceeds, $335,- 
000 would be used to pay off credi- 
tors. The balance is covered by 
terms of a $2,000,000 RFC mort- 
gage. 

Voting trust certificates of Reo 
Motors, Inc., are being mailed to 
stockholders of the Reo Motor Car 
Co., and application will be made 
within the next week or 10 days 
for permission to list the certifi- 
cates on the New York Stock Ex- 
change. 


OVER 300 VETERAN EMPLOYES attended Lansing’s biggest saeee 
general manager of 


last week when Cuen 


party 


Oldsmobile, was host to 


. L. Me 
Charlie Blades, Oldsmobile’s oldest employe and the oldest employe in the in- 


dustry, on his 80th birthday. W. S. K 


Gov. 
Blades. 


- Knudeen, left, president of General Motors, 
received the first piece of Blade’s birthday cake. Others 
- Dickinson of Michigan, RB. 


shown are McCuen 
E. Olds, founder of Oldsmobile, and 


McNutt Added as Speaker 
At NADA’s Annual Conclave 


DETROIT.—Paul V. McNutt, 
federal security administrator, 
will be a speaker at the 23rd an- 
nual convention of the National 
Automobile Dealers Assn. in Wash- 
ington, Jan. 22-25. He will deliver 
the opening address Tuesday after- 
noon, Jan. 23. 


Two other government repre- 
sentatives on the program are 
U. S. Attorney General Frank Mur- 
phy and Congressman Wright Pat- 
man of Texas. Murphy will be the 
banquet speaker Wednesday eve- 
ning, and his subject is “The Iron 
Law of Progress,” with observa- 
tions on private enterprise. 

Patman will keynote the legis- 
lative program to be presented at 
the convention. He will speak at 
the membership session Wednes- 
day morning on “What’s Ahead in 
Federal Legislation.” Developments 
in state legislation will be dis- 
cussed by Harlan W. Kelley, spe- 
cial counsel of the Wisconsin state 
banking commission. 


In addition to messages and re- 


ports from officers of NADA, the | Dec. 


speaking program. will include 
Samuel Heimlich, veteran automo- 
bile dealer of Long Branch, N. J., 


The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 
1939 
Pos. 


1938 
Make Pos. 


1—533,522 Chevrolet 413,205— 1 
2—436,211 Ford 325,774— 2 
8—331,982 Plym. 251,636— $8 
4—194,410 Buick 147,9384— 4 
5—166,809 Dodge 87,840— 5 
6—141,328 Pontiac 84,817— 6 
4I—129,615 Olds. 18371— 7 
8— 76,2388 Stude. $7,118—10 
9— 60,262 Chrysler 39,7382— 9 
10— 58,416 Mercury 2,317—18 


Total All Makes 
2,406,833 1,664,048 


For complete standings of all 
makes, see Page 15 this issue. 


whose subject is “Restoring Legiti- 
mate Competition in Automobile 
Selling.” 


James Dalton, editor of Motor 
magazine, will speak at the open- 
ing day luncheon Jan. 23 for the 
membership, to be sponsored by 
the Washington Automotive Trade 
Assns., on “Diagnosis vs. Cure.” 


New England’s 
Dealers See Big 

Sales Gain in °40 
BOSTON.—With November busi- 
ness reaching the highest level in 
2% years and with December con- 
tinuing the upward curve, New 
England automobile dealers look 


forward to greater sales in 1940 
than in 1939. 


In every one of the six New 
England states there was a gain in 
sales of new cars and trucks dur- 
ing 1939. Total new cars sold to 
1, according to Direct Mail 
Service, Inc., was 167,944. In the 
same period in 1938 the total was 
112,834. It would have been greater 


had the Chrysler strike not cut| ¢, 


(See N.E. DEALERS, Page 12, Col. 2) 


Hearings to Weigh 
Poll in GM Plants 


Bargaining Agent May Be 
Settled Before GM-CIO 
Contract Expires 


WASHINGTON. — Reor- 
ganization of the National 
Labor Relations Board, and 
the elimination from it of 
Chairman arren Madden 
and Edwin S. th, is expected | 
here within the next few months. 
The change, it is expected, would 
probably result in a completely 
new administration of the National 
Labor Relations Act under which 
the board was created. 

Almost simultaneously with the 
report that the board would be re- 
organized came the announcement 
that the board would take formal 
cognizance of the conflicting claims 
of AFL and CIO in the 67 plants 
of General Motors, scattered over 
11 states. Hearings already have 
been ordered to determine whether 
an election should be held to de- 
cide the question of representation 
for General Motors employes. If an 
election is held it will be the larg- 
est single group of employes ever 
polled by the board. 

The present board has been 
under fire for months and this 
background of protest came to a 
head recently when a congressional 
investigation was started under the 
direction of Rep. Howard W. Smith 
of Virginia, a Democrat. Principal 
witness at the congressional hear- 
ing was William M. Leiserson, the 
third member of the board who has 
consistently opposed the decisions 
of both Madden and Smith. 

In the congressional hearing 
Leiserson, who went with the 
board after years of experience on 
the Railway Mediation Board, 
charged that the two other mem- 
bers, in the majority of cases, have 
far exceeded the powers bestowed 
upon the board by Congress under 
the Wagner Act. It was charged 
also that representatives of the 
board had taken active part in 
union organizational work. 

That the board has been acting 
wers has 
Col. 1) 


ar in excess of its 
(Continued on Page 


Ford Renews Long Battle 
Against 1937 NLRB Order 


Special to Automotive News 

CINCINNATI.—The National La- 
bor Relations Board “intentionally 
excluded” vital evidence when it 
ordered the Ford Motor Co. to 
comply with the Wagner Act, it 
was charged here last week as 
Ford renewed its long fight against 
the NLRB order. 

In a petition for leave to intro- 
duce new evidence, filed in the 
Sixth United States circuit court 
of appeals here, the company 
claimed that the NLRB ignored 
evidence on matters that were 
within the general knowledge of 
the community concerning the 


Michigan sitdown strikes of 1936 
and 1937, 

The petition, accompanied by a 
154-page volume of exhibits, be- 
came a part of the Ford company’s 
oeene effort to upset a board or- 

er. 

The first order, dated Dec, 22, 
1937, was withdrawn for amend- 
ment after the United States su- 
preme court had decided in a 
Kansas City stockyards case that 
the U. S. department of agriculture 
had not given the appellant full 
opportunity to object to findings, 

The second NLRB order was en- 
tered last Aug. 9. 





1940 Outlook He 


European Orders Expected | At Oldsmobile’s Fete 


To Offset Export Restrictions 


Special to Automotive News 


MONTREAL. — Despite factors 
resulting from the European war, 
the 1940 outlook for car and truck 
sales in Canada is_ considered 
bright by officials of the “Big 
Three” companies in Canada. 


Wallace R. Campbell, president, 
Ford Motor of Canada, surveys the 
future as follows: 


“Any analysis of the 1940 outlook 
for the Canadian automotive in- 
dustry must be qualified by the 
many indeterminable factors re- 
sulting from the war. Indications 
in the domestic market point to an 
increased volume of truck sales 
because of the heavy movements 
of materials and goods. 


“The passenger car market 
should be affected favorably by an 
increasing industrial activity 
which has returned many workers 
into gainful employment. Agri- 
culture has benefited generally by 
a good harvest with higher prices. 
This betterment of both primary 
and secondary industry has helped 
to restore purchasing power in 
economic levels which have been 


De Soto Boosts 
Field Personnel 


To Full Strength 


DETROIT.—Promotions and ad- 
ditions to the field personnel staff 
were announced last week by 

De So ° 

W. G. Morri- 
son, since 1931 a 
De Soto district 
manager at New- 
ark, has been 
named = assistant 
regional manager 





Ne 
W. G. Morrison 


in the Chicago 
office, and C. C. 
Thompson, a new 
man from Kan- 
sas City, moves 
into a merchan- 
dising manager’s 
position at Chi- 
cago. 

The Detroit regional office also 
has a new assistant manager and 
merchandising manager in B. E. 
Wagstaff and Paul Herpolsheimer, 
respectively. . 

W. J. Cleland, formerly in the 
Syracuse district, has been trans- 
ferred to the Manhattan district as 
district manager, and Chas. H. 
Sigritz jr., is a new appointee as 
merchandise manager in the Kan- 
sas City region. 

D. M. Herrick, director of re- 
gions at the factory, says that 
these appointments have been 
made to bring the field personnel 
up to full strength in anticipation 
of one of the busiest winter 
seasons De Soto dealers have ever 
experienced. 


December Sales 
34% Above 1938 
Noted by Buick 


FLINT.—Buick domestic retail 
sales during December totaled 25,- 
393 units, compared with 18,871 in 
December a year ago, a gain of 34 
percent, it was announced late 
Friday by W. F. Hufstader, general 
sales manager. Deliveries during 
the last 10 days of the year were 
8,210 units compared with 6,818 in 
the corresponding period of 1938. 

“Buick entered 1940 with a bank 
of more than 15,000 unfilled or- 
ders,” Hufstader said, “which is 
more than double the total of a 
year ago.” 

Used car sales totaled 36,443 
units during December, he said, 





B. E. Wagstaff 





compared with 28,370 in the corre- 
sponding month of 1938. 


out of the market in recent years. 
“Evidence of this is shown in 
the used car field. In the central 
western provinces used car stocks 
are now at a minimum and in 
other sections dealers’ stocks have 
been greatly reduced. This clears 
the way for improvement in new 
car transactions. Ford of Canada 
expects a normal volume of sales 
in the Canadian market and, like 
other Canadian industries, is ready 
to assume additional responsibili- 
ties which may be placed on in- 
dustry as the war progresses.” 


H. J. Carmichael, vice-president 
and general manager of General 
Motors of Canada, is also hopeful. 
He comments: “There seems to be 
a general agreement that 1940 will 
be a year of great opportunity for 
Canada, notwithstanding the fact 
that we are at war. Natural re- 
covery was already on its way in 
1939 and although certain exports 
are now restricted, this loss should 
be more than offset, to the country 
as a whole, by the impetus of or- 
ders for war materials. 

Market Is Reopened 


“There are innumerable articles 
that have been imported from 
war-torn Europe because Canadian 
manufacturers could not compete. 
This market has been reopened to 
the Canadian manufacturers due 
to transportation costs and diffi- 
culties on shipments from coun- 
tries that are now our enemies. 


“It is inevitable that Canadian 
industries will benefit, since many 
of them will undoubtedly grasp 
the opportunity to explore and 
develop this trade as it becomes 
available. Obviously, all these fac- 
tors result in greater employment, 
thus increasing the demand at 
home for all products, both natural 
and manufactured. 


“The automobile industry, judg- 
ing by indications of demand for 
1940 mdels, will enjoy considerably 
increased volume over the 1939 
models. 


J. D. Mansfield, president of 
Chrysler Corp. of Canada, Ltd., 
says: “Business conditions’ in 
Canada never were more sound 
nor more hopeful than they are 
now. In fact, a process of recon- 
struction and readjustment has 
been going on during the past 10 
years which has given Canada a 
far stronger business and _ in- 
dustrial structure than the Do- 
minion has ever possessed during 
her entire history. 

Sees Better Business 


“As a result of all these adjust- 
ments which have been made in 
our business and industrial life, it 
is our belief that the ground is 
prepared for better business in 
1940. It is too early to say what 
additional effect war purchasing 
will have in creating still greater 
volume of normal business, or 
what disturbing effects the war 
will have. However, we _ believe 
that the lessons of 1914-18 have 
been learned and that our govern- 
ments will have an eye to the 
after-the-war effects of all their 
war measures. In other words, our 
governments will aim to keep the 
flow of business as near normal as 
possible so as to make post-war 
adjustments easier. 


“It is the duty of industry at 
this time to study all its operations 
so that the lessons of the past de- 
pression may be applied intelli- 
gently. The necessity of producing 
goods at minimum cost must not 
be overlooked. It is necessary that 
distribution costs be carefully ex- 
amined and held at the minimum, 
so that manufactured products 
may reach the public at the lowest 
possible cost. It is necessary, of 
course, to see that the wage-earner 
is compensated properly to meet 
changing conditions, so that his 
purchasing power may remain un- 
diminished. By doing these things 
business can be kept on an even 
keel, not only during the present 
world upheaval but after peace 
has been declared.” 


To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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Id Bright in Ca 





AMONG ATTENDEES at the big birthday 


arty, given last week by Olds- 


mobile, for Charlie Blades, 80, Oldsmobile’s oldest employe, were R. E. Griffin, 
standing, Oldsmobile’s car distribution manager, with a service record of 23 
years, shown with his brother, Martin Griffin, 22 years with Oldsmobile. 





BERT PIERCE, automobile editor of the New York Herald Tribune; Charles 
Keppel, GM public relations, and Chris Sinsabaugh, editor, Automotive News, 
occupied seats at one of the press tables at Oldsmobile’s party for Charlie 


Blades. 





TWO UNCLES AND A NEPHEW were among the 300 Oldsmobile employes 


with service records of 20 years or more at Charlie Blades’ birthda 


party. Left 


to right, Chris Schuon, 27 years with Oldsmobile, uncle of Earl Schuon, center, 
21 years of service. George Schuon, on the right, has been with Oldsmobile 22 


years. 





FATHER AND SON were among the employe guests at Charlie Blades’ birth- 


. Left, Edward Thompson has been with Oldsmobile 27 years and 
fey io leke Thompson, right, an Oldsmobile employe for 22 years. 


Truck Owners to Save 
On Insurance in N.Y. 


BUFFALO, N. Y.—Truck owners 
will save thousands of dollars this 
year on bodily injury and property 
damage insurance under new in- 
surance rates effective Jan. 1. Cuts 
in rates here and elsewhere in 
New York state are the results of 
improved accident records, accord- 
ing to insurance officials. 

The new rates are applicable for 


class four commercial cars, which 
comprises most commercial ve- 
hicles, but not long-haul trucks. 
In Buffalo the new rates for bodily 
injury insurance have been cut $7 
for heavy vehicles, $5 for medium 
and $3 for light. 


New Rod Offered 


NEW YORK.—Haynes ‘93’ hard- 
facing rod, a new alloy welding rod 
for hard-surfacing wearing parts, is 
announced by Haynes Stellite Co., unit 
of Union Carbide and Carbon Corp. 
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Chevrolet Dealer 
Committee Systen, 
Will Be Continue 










DETROIT —\The dealer - 
mittee system of operation, wha ~ “ 
Chevrolet pioneered in Janya,§ dent 
1937, will be continued without af for 
sential change throughout the pf Jowil 
year, according to W. E. Ho) year 
general sales manager of J from 
company and sponsor of the pi. 
gram. The only modifications, _ 
said, concern the frequency of 4) ° © 
meetings and the period for whi rY 
the dealers serve on the cp} alwa. 
mittee. f there 

“The system has scored an pin th 
qualified success,” said Holler, % 4 hal 
has been directly responsible ; and | 
some of the really outstanding a 
vances, both in product and ; 
factory policy, effected in the » 
three years.” I 

The basis of the system js) (0 
permanent organization of sf bu: 
dealers in each of the nine Ch em 


rolet regions throughout t§ pa 
United States. Each month, for 
past three years, the dealers ; Cot 
each region have met and elect Se 
two of their number to attend t wi 
monthly committee meeting in pg /@¥ 
troit and lay their suggestions be 
recommendations before exes 307 
tives of the central office. One 

the two men chosen in each reg; 

meets with the Dealer Planni 

Committee, and the other with 7. 
Dealer Used Car Committee, > “ 
sessions lasting from one to t 
days, depending on the amount 
business to be transacted. 

“In the past three years,” 
Holler, “these committees have | 
before us 2,364 resolutions affe 
ing various phases of our comm 
business. Of that number, 1,569, 
more than 66 percent, have bh I 
adopted or agreed to by Chevrog des 

“There is no restriction on ® mo 
— on covered in & sor 

ealers’ resolutions. Anyth ) 
a bearing on the aaeetie aa - 


who 





cut-t! 

















retail organization and the fact — 
is proper material for discussq ?™” 
The record for the three years, ber 
instance, shows a wide range§ ‘YP 
subjects covered, some deal is ¢ 
with the product and others off the 
factory-dealer policy character. apt 
“The committee plan keeps wot 

in constant touch with the thi 
ing of our dealers, provides aft 
means for friendly and info - 
discussion of our mutual pm ‘ike 
lems, and makes for the type@ nc 

co-operation which pays divide 
all round.” Th 
a | 1 
Cadillac-LaSalle [xy . 
not a 


Shipments Total ne 
38,506 in 193§nez 


DETROIT. — Cadillac-LaSé¥% 
shipments for 1939 were the thi mere! 
largest in the history of this Getter 
eral Motors division, Nicholg side « 
Dreystadt, general manager, Usual 
nounced last week. —to1 

The total for the year of 
units surpassed a year ago by 
percent and was topped only 
the volume of 1937 and 1928. I 

“In addition to the exceptionag ~ tit 
gratifying total of shipments, 
broke two previous high mat 
during the year,” Dreystadt s 
“Fourth quarter production ' 
the largest we have ever ex) 
rienced. November sales also b 
any other November. 

“Customer deliveries for the #4 "¢W « 
ond 10 days of December reachy ‘le u 
1,644 units against the former pe actior 
for the period of 1,601 set in ¥will b 
cember, 1936.” ageme 


1940 Wyo. License Fee | «7, 





Income Seen Topping 9° p 
CHEYENNE, Wyo.— Motor ¥% ‘low: 
hicle license fee revenues in Wj Mana; 
oming this year will equal the “Ja yar 


income, it is predicted by L § 
Hunt, secretary of state. Althouf 
the passenger car fee was redu° KD 
from $6 to $5 by the 1939 3 


legislature, trucks, trailers * D 
semi-trailers were placed 0 } Monit 
weight basis for the time, © “Th, 


Hunt said any decrease from P 
senger car fees would be made 
by the new truck rates. 

He estimated 1939 motor vell¢} His ji 
license income would exc know; 
000, or more than in 1939. Way 


ters , 








eaters iT ms °° 


By William C. Callahan 


ONGRESS reassembled in Washington during the past week to 

wrestle some of the weightiest problems it has faced in years. Presi- 
| dent Roosevelt, in his annual address, pointed to a need for new taxes 
; for defensive armaments. Few would deny the need or wisdom in fol- 
i lowing the President’s suggestion. Yet a call for new taxes in an election 
year creates an eight ball which every congressman will try to block 
from rolling in front of him. Therefore new taxes are very likely to be 
imposed upon the group which the majority of Congress feels is likely 
to cause them the least difficulty. I have always felt, and the past his- 
‘4B tory of the industry will bear me out, that the automotive industry has 
tf always willingly accepted its full share of the tax burden. Nevertheless, 
there is no reason that, because the industry has accepted these burdens 
in the past without complaint, Congress should let this practice become 
a habit. Congress, like most of us, will be prone to take the easiest way, 
i and the trend in the next few months must be watched closely. 


* * * 







































































In addition to the tax problem, Congress also is faced with a need 
to take no steps that will upset the present upward movement in 
business. On the other hand, there is a pressing need for increased 
employment. The President pointed out that, while production is 
back to the 1929 level, millions of men still are unemployed. This 
may indicate that some steps may be taken during the present 
Congress to attempt to legislate unemployment out of the country. 
Whether this would be in the direction of revisions in wage and hour 
laws, is still to be seen. The President’s remarks that jobs cannot 
be created as rapidly as invention eliminates them, may indicate 
some thinking along other lines. 


* * * 


IN there is the problem of legislation regulating retailing. In re- 
cent months it has become apparent that some elements of business 
miwho not long ago were seeking price control legislation—principally the 
drug trade—are not entirely satisfied with the way these panaceas have 
worked out in practice. There likely will be demands for revision of 
these measures banning sales below cost and otherwise designed to end 
4% cut-throat competition. 


* * * 


Into the middle of this mess is likely to be thrown one or more bills 
designed to control the retailing, financing and insurance of auto- 
mobiles. Whether the National Automobile Dealers Assn. will spon- 
sor a measure of its own still remains to be seen. A meeting of the 
legislative committee of NADA was held in Washington last Friday 
and Saturday to discuss and study possible legislation of some sort, 
and to put its recommendations in form for submission to the mem- 
bership at the annual meeting Jan. 22-25 at Washington. Various 
types of controls I understand have been suggested, among which 
is a plan to establish official appraisal bureaus in various parts of 
the country to which the car owner would take his present car for 
appraisal before submitting it to a dealer for trade. This system 
would be similar in purpose to a system effected in Germany shortly 
after Hitler came into power. But, regardless of whether NADA 
sponsors any legislation during the coming session, it seems quite 
likely that one or more bills will be entered from one source or 


another. 
* * * 


Thus, since the automotive industry perhaps is more widespread than 
any other in the country, there is little that Congress can do that will 
not affect it in one way or another. Every member of the industry there- 
fore should watch the present Congress carefully—not merely for the 
purpose of saying “no,” but also for the purpose of making helpful 
suggestions to your congressman whose lot is not to be envied. I have 
always felt that too many people believe that lawmakers turn out laws 
wmerely to have something to do or to gain political advantage. This 
a latter may be true, but never forget that the congressman goes to the 
side of the majority if he seeks political advantage. For this reason we 
usually get the laws we ask for in either sense of the word “ask.” Ask 


—to request; or, Ask—in the slang term, to invite. 
nly 1 pow Empire State Automobile Merchants Assn., Inc., reprints a bulle- 

tin by W. F. Zimmerman, market consultant, which makes some 
very pertinent points in regard to handling used cars. Zimmerman, 
speaking to dealers, says: “Your thinking, in connection with used cars, 
has been so bogged down with poor accounting and mixed up with a 
, mythical new car profit that the used car has been treated as a diseased 
wa tep-child instead of the family provider. You must first establish in 
your mind, when discussing used cars, that they are separate from the 


ew cars. The new car transaction must be considered completed when 
eacg the used car is sold to the used car department. The used car trans- 


* * * 


mer pe action when completed should show a gross profit, the amount of which 

2t in YPwill be dependent upon the efficiency of the used car department man- 

a agement. 

F - “The used car manager’s job is to try to sell the used car at the small- 

ing mest possible loss from the fictitious price established through over- 

fotor % 4llowance for new car volume. Given a profit incentive, the used car 

3 in Wj manager’s job becomes one of merchandising. The profit basis provides 

ha} 4° yardstick for measuring the used car department's selling ability.” 

Altho y * * * 

aa KNOW Walter Ferrell, secretary-manager of the Iowa Automobile 

lers Dealers Assn., won’t sue me for cribbing the following little ad- 

d 08 } Nonition from his November association bulletin: 

ime, » “a 

rom P| “The Price Cutter: We should never speak unkindly of the price cut- 

made TS... never knock ’em ... because God made them the same as He 
made lice, fleas, bugs, wasps, skunks and other nauseating pests. In 

ee inscrutable wisdom He made them. Why He made them only He 


knows. Someday He may enlighten us, but up to now, we have had no 
way of knowing.” 
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CHARLES L. JACOBSON, vice-president and general sales mpnngee, Chrysler 
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ht on Coast, 


Jacobson Reports After Tour 


DETROIT.—Charles L. Jacob- 
son, vice-president and general 
sales manager of the Chrysler 
Sales division, Chrysler Corp., who 
has just returned from a tour of 
the Pacific Coast, reports. the 
Chrysler dealer body in that sec- 
tion is in a very optimistic frame 
of mind. The tour embraced Se- 
attle, Portland, Sacramento, San 
Francisco and Los Angeles. 


“Chrysler dealers are _ highly 
pleased both with business ac- 





Employe Benefit 
Plans Extended 
By GM for 1940 


DETROIT.—W. S. Knudsen, 
president of General Motors Corp., 
announced last week that the cor- 
poration’s Income Security Plan 
and Layoff Benefit Plan had been 
extended for 1940, with several 
modifications. 


The plans were inaugurated in 
1939 in order to assist employes 
by wage advances in periods of 
low employment or layoff. During 
the past year more than 34,000 em- 
ployes took advantage of the 
plans, receiving wage advances in 
excess of $1,500,000, about 90 per- 
cent of which already has been 
liquidated. 


More important changes in the 
plans for 1940 as compared with 
1939 are as follows: 

“The 1940 plans provide that any 
advance remaining unearned or 
unrepaid at the expiration of three 
years from the date such advance 
is made, shall be automatically 
canceled and the employe shall be 
relieved of the obligation to earn 
or work out such advance after 
the termination of such three-year 
period,” Knudsen announced. 


“Since, after Jan. 1, 1940, em- 
ployes past the age of 65 years 
will become eligible upon retire- 
ment for old age benefits under 
the federal social security act, em- 
ployes past their 64th birthday 
will not be eligible for advances 
er these plans during the year 
1940. 


“The total amount of advances 
which may be outstanding as un- 
paid or unearned for any one em- 
ploye under the Income Security 
Plan at any one time, including 
unpaid and unearned advances 
under the 1939 Employe Benefit 
Plans, has been limited to 360 
hours’ earnings at the employe’s 
most recent rate of pay. 

“It should be noted that these 
advances are not the usual loan of 
money. They are compensation for 
services to be rendered in the fu- 
ture. They do not bear interest. As 
in the 1939 plans, they will be can- 
celed in the event of the employe’s 
death.” 


Willys Sets Mark 


TOLEDO.—Driving a 1940 Willys, 
Ted Ellis, with the assistance of his 
pit manager, purty Crawford, set a 
new record of 85.33 miles per hour 
over a distance of 2,048 miles within 
24 hours last week. 


tually on the books and in pros- 
pect,” said Jacobson. “They 
seemed to be very much impressed 
by the promptness with which we 
began to fill orders when produc- 
tion was resumed early in De- 
cember. During the month we 
shipped several hundred more cars 
than in December, 1938, even 
though we did not get under way 
until Dec. 4. It was one of the best 
Decembers in Chrysler history, yet 
we have increased our schedule 
nearly 40 percent for January. 
“Paper mills and airplane fac- 
tories on the coast are running 
three shifts and this means that 
there is plenty of money in circu- 
lation where they are located. 
“There is a marked trend to- 
wards higher-priced cars among 
our Pacific Coast customers, as, in- 
deed, there is generally throughout 
the country. Already we have sold 
more Crown Imperials, our high- 
est-priced model, than we sold 
during the entire model year of 
1939, and the percentage is con- 
stantly increasing. We probably 
will sell five times as many in this 
model year as we did in 1939.” 
Jacobson also reported tremend- 
ous interest in Chrysler’s fluid 
drive, which is now available in all 
Chrysler eight-cylinder cars. 


Chevrolet’s Sales 
In December Top 
°38 by 32 Percent 


DETROIT.—Chevrolet dealers’ 
sales of new cars and trucks in 
the final 10 days of December 
continued at the fast pace main- 
tained ever since the 1940 model 
announcement, resulting in a gain 
of 32.2 percent for the month, as 
against December, 1938, W. E. 
Holler, general sales manager, an- 
nounced Friday. 

Units sold totaled 27,432 for the 
period and 88,801 for the month, as 
compared with 22,697 and 66,832, 
respectively, in December of last 
year. December thus became Chev- 
rolet’s third-highest sales month 
since August, 1937. 

Used car sales increased during 
the final 10 days of the month, 
totaling 45,049 as compared with 
43,104 in the previous 10 days and 
40,156 in the corresponding period 
last year. Used car sales for the 
entire month were 126,215 units, a 
gain of 17 percent over the 107,223 
total in December, 1938. 


Ala. Wholesalers Set 


For Quarterly Meeting 
MONTGOMERY, Ala.—Automo- 
tive Wholesalers’ Assn. of Alabama 
will hold its quarterly convention 
session at the Jefferson Davis ho- 
tel in Montgomery on Jan. 29. 
The association enjoys the mem- 
bership of approximately 90 per- 
cent of all the eligible wholesalers 
in Alabama. 


3 


pen Conclave 


fHorner, Payton 


Will Speak at 


Two-Day Session 


LA SALLE, Ill.— Dealers from 
all parts of the state will attend 
the two-day Illinois Automotive 
Trade Assn. convention today and 
Tuesday at the Kaskaskia hotel. 


Principal speakers before the 
annual meeting are Stanley H. 
Horner, president of the National 
Automobile Dealers Assn., and Ed- 
ward Payton, of Cleveland, trade 
consultant and analyst. a 


Also on the program for talks 
are three Illinois public officials 
John J. Nash of the automobile 
department, Rube Cohn of the mo- 
tor traffic commission, and George 
T. Gaskins of the department of 
finance. 


The opening afternoon and eve- 
ning are to be devoted to registra- 
tions and a get-together, supple- 
mented by an entertainment pro- 
gram. 

In addition to the schedule of 
addresses, the closing day is to be 
devoted to a discussion of safety 
by officials of the association and 
the state automobile department 
during the luncheon session. Also 
on the calendar are reports of com- 
mittees, adoption of resolutions 
and the election of.new directors 
and officers for the coming year. 

The convention will wind up 
Tuesday evening with a banquet 
addressed by Carlyle Emery on 
“High Hats and Brown Derbies.” 
The talk will be of the inspiration- 
al salesmanship variety. 


Ford Enters °40 
With Operations 
At High Level 


DEARBORN.— Ford Motor Co. 
entered 1940 with operations in 
many departments at the highest 
levels in recent years, according to 
officials of the company. 

At the close of 1939, the com- 
pany had produced in the United 
States and Canada approximately 
300,000 Ford cars and trucks and 
Mercury cars since the 1940 models 
were introduced Oct. 6. Productioz 
is running at about 5,000 units a 
day, and this rate will be con- 
tinued in 1940. Production for the 
last quarter of 1939 was almost 
— that of the same period in 


Production in the Lincoln Motor 
Co. division reached a new peak 
during the last quarter with 7,550 
Lincoln-Zephyr V-12 cars. 

Ford employment throughout the 
country is the highest in several 
years, standing at 120,000. Partly 
because of increasing output of the 
new Ford tractor, a large increase 
in employment was made during 
the year in the Rouge plant, where 
84,000 men now are on the re 
payroll. Approximately 10,000 Ford 
tractors were produced during the 
year. 





Exide Battery Elects 
Kalas Vice-President 


PHILADELPHIA.—Electric Stor- 
age Battery Co. has elected Frank 
T. Kalas, general sales manager, 
to the third vice- 
presidency. 

Starting with 
the company at 
the bottom of the 
ladder, Kalas 
soon earned pro- 
motion and served 
as a salesman, 
Washing- 
ton branch man- 
ager, district 6 
manager, assist- ae 
ant general sales frank T. Kalas 
manager and 
general sales manager. He will 
now direct sales activities of the 
company. 








Teetor Heads C. of C. 


INDIANAPOLIS. —Lothair Teetor, 
president of the Perfect Circle Co., 
as been elected resident of the 
Indiana State Chamber of Commerce 
and F. C. Kroeger of Anderson, man- 
ager of the pelge-Ranay division there, 
has been named second vice-president. 








Se 


Founded in 1925 as Automotive Daily News 


News, 


The Newspaper of the Industry 
Published Every Monday at 
DETROIT, U. 8. A. 
Cable Address—AUDANE, Detroit 
2751 East Jefferson Ave. Telephone Fitsroy 7070 


New York—61 E. 42nd 8t. we 7N 
Murray Hill—6-0104 National 4303 ico eae e 








George M. Slocum, Publisher 
Chris Sinsaba Editor B. B. Crighton, Busi ; 
Wiiltam C. Caflahan, Managing Editor Willard é. Cotton,” Western ‘Manager 
° Assoc wa rus) , Eastern M 
Jack Weed, Service Editor Colin M. Selph, Central States Manager 


i et Adina RESIDENT CORRESPONDENTS 
cago—Me ; Atlanta—J. H. Reed; Minneapolis—A. G. 
Ci y—H. H. James; Los Angelge—Stimn Barnard: Dallas—J. A. Webb; 
n—Jim Sllivan; Seattle—D. M. Trepp; San Francisco—Leon J. Pinkson 
=. Al Waddell; Washington—William Uliman: New York—Bethune Jones, 
u motive News, 51 BE. 42nd St.; San Antonio—B. C. Reber; Hartford, Conn.— 
arles eerr, uth Bend—C. N. Pollock; Louisville—A. W. Williams; Buffalo— 
Geo orge E. Toles Syraguse—J. Burr Bell; Canton-Akron—Rex McConnell; 
a - — Pa.—George . “nee: Toronto—Warren Hastings; Montreal—Roy 
Carmichael; Vancouver, B. C.—F.’ H. Fullerton; St. Louis—Sam X. Hurst; 

Denver—Ira R. Alexander; Birmingham, Ala.—George H. 
Watson; New Orleans—Fred Cumbus. 


Patterson; 





Subscription ONE YEAR ; TW EARS 
Edition, for United States’ ‘and Conaia. a *. 
To other countries, one 
See Standard Rate an 


including annual Almanac 

ear $6.00. Single ‘cooles eT aan reasins Rat i 
.00. es r ertisin : 

Data, or write for rate card. No Free List! 


nn ae ttre ded 
Entered as second-class matter Post Office, Detroit, under Act of March 3, 1879 
Copyright 1940 Slocum Publishing Co. Printed in U.S.A. 
Member of Audit Bureau of Circulation 
AUTOMOTIVE 
« " 


J 


One sacred pledge we make our friends here and 
now. This publication, God willing and so long as 
it is in our charge, will never champion the cause 
of any individual or any corporation which is not 
for the best interests of the automotive industry as 
a whole. Nor will its columns be used to spread 
gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve. 
wholly through the dissemination of NEWS which 
is timely, authentic and of value.—(AN 6-10-1933). 
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Labor Board Census 


EPORTS last week that President Roosevelt is planning 
shifts in the personnel of the National Labor Relations 
Board should be welcomed by industry as a whole. As we 
pointed out a few weeks ago, the task confronting members 
of this board, when they took office, imposed responsibilities 
second only to those imposed upon a member of the United 
States supreme court. The present board, in our opinion, has 
been weighed in the balance and found wanting. 


True, the National Labor Relations Act itself is not per- 
fect. But the application of legislation of this sort is not un- 
like the fisherman with his seine who must catch the big fish 
with the little and the bad with the good. The fisherman, 
however, when the net is drawn, turns free the fish he does 
not want. The labor board might have done likewise. While 
the law was designed to curb employers guilty of unfair 
labor practices, the board seemed to take the position that, 
— all employers came under the act, all employers were 
guilty. 

In many cases it would seem that an accusation was con- 
sidered prima facie evidence of guilt. Hearsay evidence, or- 
dinarily inadmissible in any trial or hearing, was accepted 
freely and upon such evidence the board too often reached 
its decisions. This is partly a weakness of the law itself, but 
it can be corrected at least to some extent by the application 
of a slightly greater degree of judicial decorum and unbiased 
judgment. We sincerely hope that any new members of the 
board will possess these traits to a greater degree. 








Here Comes the Census 


7 year will be a year of censuses (if that’s the correct 
plural). With a large part of the world at war, a check 
on our resources, man-power, industries and whatnot would 
be valuable to this Administration or any other. 


We appreciate that the average American dislikes having 
anyone pry into his affairs and the census-taker, to most of 
us, is more or less a meddlesome cuss. But to an editor who 
is deluged from day to day with questions regarding this 
market or that, this industry or that, this product or that— 
a census report is a God-send. 

Naturally these inquirers, as a rule, seek only broad in- 
formation whereas the census taker, when he comes around, 
seems quite personal. On the other hand, without these in- 
dividual reports, the broader reports are impossible. We 
would highly recommend complete co-operation with your 
census-taker when he appears. What he learns from you and 
others may one day be of real value to you. 


On to NADA at Washington 


ONVENTION of the National Automobile Dealers Assn. 
will be held in Washington Jan. 22-25. This will be an 
important meeting to every dealer in the United States, be- 
cause at it dealers must decide whether to press for regula- 
tory legislation at the present congressional session. If you 


are at all within shooting distance and can spare a few dull 
winter days away from home, we sincerely urge you to 


attend. 
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edgewise™ 


By GEORGE M. SLOCUM 


THE THREE- Whenever I 
RING 
CIRCUS! 


read 
an obituary these 
days of someone 


being snapped out 


of this life and into the mystery 
of the one beyond I feel par- 
ticularly sorry. To leave right now 
when there is a three-ring circus 
going on with “top” acts in every 
ring would be like leaving the 
theatre with the heroine within 
inches of the buzz-saw or the 
Army and Navy game with the ball 
almost on the goal line. 


* * 


Right now there is a Nazi-Eng- 
lish war, a Russo-Finn war and 
the old Chinese-Jap war going on 
along three major fronts. Then 
between the three rings we have a 


* 





life and death struggle between 


CIO and AFL on one stage, while 
on the other a fat donkey and a 
lean elephant are just about to put 
on a top clowning act that will last 
from now until Nov. 4. 
* * 





* 


It is a wonder to me sometimes, 
what with newspapers, news-maga- 
zines, radio and even columns like 
this shouting for attention, any of 
us have time to devote to the busi- 
ness from which we try to earn 
our ham and eggs. But it is a great 
show; runs so continuously that 
one is hardly conscious of the 
change of acts or scenery and 
holds you breathless for the next 
climax. Few of us would like to 
leave the show. We want to see 
how the present acts are coming 
out! 





* * * 


One of the things I am curious 
to see worked out is the readjust- 
ment of our system of employment 
which will spread the leisure, re- 
place the women who are doing 
men’s work with men who are now 
unemployed, put more young 
people to work and more old 
people in a position to enjoy an 
earned retirement. It is going to be 
interesting to see the finish of this 
act because, although most of us 
find it hard to believe the problem 
is not political, actually it is only 
the method of approach to a solu- 
tion which is Left-ish or Right-ish, 
as you choose to make it. 

* * * 


Another thing I want to see 
worked out is the problem of get- 
ting government out of business 
except as it appears as a police 
agent to prevent unfair competi- 
tion. Just as important as free 
speech and peaceful assembly in a 
democracy is this fundamental 
principle of free competition. The 
government should police the 
rights of every individual as ag- 
gressively in one as the other of 
these three bulwarks of our Ameri- 
can democracy. 

* * * 


Then it is going to be interesting 
to see if America can stand a 
new prosperity or if we are simply 
children who eat the frosting and 
throw away the cake. We are in 
a genuine recovery period in the 
United States. No one political side 
can take credit for what has hap- 
pened to date any more than they 
can be blamed for the collapse of 
29. The facts are that if we can 
keep America headed in the direc- 
tion we now are going, keeping 
clear of any possible entanglement 
with the maniacs on either the 
Atlantic or Pacific side, and if we 
can spread the dollars as equitably 
as possible between Labor, Farmer 
and Capitalist in the United States, 
we will put on an act which will 
attract the attention of the world. 


* * 


The long-boasted success of the 
kind of democracy for which 
America was famous took its most 
decided jolt when the last depres- 
sion came. The dictators in other 
lands could point the finger of 
scorn at a strike-ridden country 
where 12,000,000 men were unem- 
ployed. Now, I believe, we are 
about to demonstrate that a true 
democracy by its normal function- 
ing is capable of curing its own 
ailments.—G. M. S. 
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Judicial Preventive System 


In This Corner— 
‘Fine Exposition . . 


The views exp 


ressed in this column are those 
Anonymous contributions will not be accepted but 


be observed upon request. 





Splendid 

Your editorial in the Dec. 18 is- 
sue of Automotive News was such 
a splendid brief on the situation 
that I have taken the liberty of 
having it reproduced in our bulle- 
tin, which is issued to all of our 
member dealers. Full credit was 
given, of course, to your publica- 
tion. 

I wanted you to know how fully 
I appreciated your fine exposition 
of the situation——R. Earl Burrows, 
manager, Cleveland Automotive 
Trade Assn., Cleveland. 


Selling 

I was very much interested to 
receive the analysis of the origin 
of the sales which you have made 
on my new book, “Step Out and 
Sell.” In looking this over I have 
come to the conclusion that there 
is a universal need for stimulating 
material for retail salesmen. 

If, through the medium of this 
book, I can make any contribu- 
tion to the retail selling profession, 
I will feel that I have accomplished 
some good from this effort.—Wil- 
liam E. Holler, general sales man- 
ager, Chevrolet. 


Conditions Good 

Conditions in North Dakota are 
very good so far as new car busi- 
ness is concerned. This is due prin- 
cipally to the unseasonably fine 
weather we have enjoyed during 
November and December. The 
absence of snow and the compara- 
tively warm temperature has con- 
tinued the extensive use of cars 
beyond the normal period of such 
use. 

In addition to this, agricultural 
prices have been advancing. The 
crop yield throughout the state 
averaged better than for several 
years previously. A larger crop and 
the advance in prices, together 
with government benefit payments, 
will add more than $50,000,000 to 
the state’s farm income for 1939. 
The shortage of moisture is the 
only discouraging part of the pic- 
ture. 

The used car and the new and 
used truck business does not have 


of our readers. 
confidence will 


such a bright outlook. Farmers 
with money are interested only in 
new cars. The poorer farmers can- 
not buy as their income is prac- 
tically all in the fall, except for 
government crop payments. These 
crop payments, however, are 
needed by the farmer to finance 
his farming operations. 


This leaves the stock of used 
ears in North Dakota higher in 
proportion to the immediate mar- 
ket than any other section of the 
country. The market for new 
trucks usually reaches its peak 
just before harvest and our next 
harvest is a long way off.—D. G. 
Kelly, Valley Motor Co., Grand 
Forks, N. D. 


Loaners 


In your issue of Dec. 4 you men- 
tion on page 14 a bulletin issued by 
a member of the Automobile Mer- 
chants Assn. of New York. 

It seems one of the dealers had 
loaned a car and the driver had 
wrecked ‘it and the dealer had been 
involved in six law suits. 

If possible for us to have a copy 
of this bulletin we would appreci- 
ate it.— Harold Prather, Prather 
Bros., Georgetown, Ky. 


| Coming Events | 


JANUARY 
15-19—Detroit (Book-Cadillac). Society 
of Automotive Engineers annual 
meeting. 
22-25—Washington. (Mayflower Hotel). 
National Automobile Dealers AssD 
annual conclave. 
29-Feb.2—Chicago (Stevens Hotel) 
American Road Builders Assn. av- 
nual meeting. 
MARCH 
4- 8—Detroit (Statler Hotel). Ameri- 
can Society for Testing Materials 
conclave. 
14-15—Washington. SAE National Aero- 
nautic meeting. (Washington Ho- 


tel). 

28-29—Pittsburgh. SAE National Trans- 
portation and Maintenance meet- 
ing (Mellon Institute). 


MAY 
18-25—Tulsa, Okla. International Pe- 
troleum Exposition and Congress. 


JUNE 
9-14—White Sulphur Springs, W. V2. 
sae paneer meeting (Greenbrier 
otel). 
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New Year’s 


Messa ge 


E’RE STARTING ANOTHER DECADE of 
the twentieth century, and it seems like 
a good time to look back and look ahead. 


It was almost at the beginning of this cen- 
tury that we started our company. We wanted 
to build a good, sound car and sell it at a 
price low enough so pretty nearly every family 
could have one. 


We were all alone in that idea then. But the 
experience of thirty-seven years and the build- 
ing of one-third of all the motor cars ever 
made have proved it was a sound idea. A lot 
ot interesting things have resulted from it. 


One was our discovery that there are very 
few high-priced things that can’t be produced 
at a low price, if you’re stubborn enough to 
stick to it until you find the way. We’re find- 
ing new ways to do that right along. 


Another was our discovery that you can pay 
high wages and cut the cost of your goods at 
the same time, without cheating on the quality 
of the product. That idea is pretty widely 
accepted today. Not as much as it might be, 
or as it will be in the future, but already it’s 
the rule instead of the exception. 


We have learned that stability of employ- 
ment with every possible security for the 
worker is one of the most desirable things 
that can be achieved. We want to keep all our 
120,000 men at work throughout the New 
Year if it is at all possible. And we have 
planned our production schedules accord- 


ingly—to level out the peaks and valleys of 
production and employment. 


Our payrolls are now the largest in recent 
years. Because the increased business of last 
year permitted it, we raised the wage rate of 
thousands of our men. We also put into effect 
a $150,000,000 insurance plan for the benefit 
of our employes. 


A lot of other things have resulted from the 
success of the low-priced automobile The 
roads that have been built. The oil ani pas 
and tire and service businesses that have 
grown up. The new markets that have been 
built up for farm products to be used as raw 
materials in industry The freedom that people 
have to move around and see their country. 


But the most important thing we have found 
in these thirty-seven years is that this country 
is always good to a business that never sells 
the country short— a business founded on the 
belief that this country is going steadily ahead, 
and is willing to invest everything it has in the 
future. 


That is why our plant here at Dearborn is 
never completely “finished” in the way that a 
house is finished. That’s why we are always 
rebuilding and adding to our facilities as we 
are, even now, to provide for the new tractor. 


That’s why we can say Happy New Year 
with confidence. We know that, no matter 
what happens, America will be able to review 
some more real progress at the end of 1940. 
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U.S. Portions $156,000,000 for Road Improvements 


e 


Fund to Permit Program 
On Same Scale as in 1939 


Special to Automotive News 

WASHINGTON.—Apportionment 
of $156,000,000 among the 48 states, 
the District of Columbia, Hawaii 
and Puerto Rico for highway im- 
provement and elimination of haz- 
ards at railway grade crossings, 
was announced last week by the 
Federal Works Agency through 
John M. Carmody, federal admin- 
istrator. 

The money was made available 


GM Fete 












from appropriations authorized for 
the fiscal year beginning July 1, 
1940. 

The apportionment was author- 
ized by the Act of June 8, 1938, 
which provided $115,000,000 for im- 
provement of the federal-aid sys- 
tem and its extensions through 
cities, $15,000,000 for improvement 
of secondary or feeder roads, and 
$30,000,000 for elimination of haz- 
ards at railroad grade crossings. 

The highway funds were ap- 
portioned among the states in 
proportion to population, area and 
mileage of rural post roads. Grade 
crossing funds were apportioned, 






















Buick Meetings 
Seek Increased 
Winter Activity 


FLINT.—Plans for Buick’s mig. 
winter sales activity were dis. 
cussed Friday and Saturday 
meetings in New York and Chi. 
cago, with other sessions schedule 
for the Pacific Coast this week, jt 
is announced by W. F. Hufstader 
general sales manager. 

Attended by members of the 
Buick field sales organization, jp. 
cluding regional and zone map. 
agers and district representative; 
from throughout the country, the 
discussions were aimed at stimulat. 
ing activity during the winter t 
offset seasonal influences normally 


encountered at this season. 





(Continued from Page 1) 


FOUR CLEVELAND high school students, who sold the most tickets to a 


cars. Employes who have been with 
the corporation as far back as 1908 
will be brought from Lansing, 
Flint, Pontiac and nearby com- 
munities where the manufacturing 
plants of Oldsmobile, Buick, Chev- 
rolet and Pontiac divisions are lo- 
cated, to join the veteran em- 
ployes of the Cadillac-LaSalle di- 
vision at Detroit and Fisher Body 
employes from various nearby 
cities. The whole group and their 
wives will first be given a dinner 
at 6:30 p.m. About 50 high-ranking 
GM officials also will attend. The 
corporation’s executive group will 
be headed by Sloan, Knudsen and 
Charles F. Kettering, vice-presi- 
dent in charge of research. 

Following the dinner, at 8:30 
p.m., “March of Men and Motors,” 
a musical and dramatic presenta- 
tion of 300 actors, singers and 
dancers, will be presented in the 
Masonic Temple auditorium to an 
audience of 5,000 people invited by 
Knudsen. It is now being re- 
hearsed under the direction of 
Owen Murphy, noted producer. 

The stage production will also 
feature Jan Peerce, American 
tenor. He will be assisted by the 
General Motors chorus of 250 
voices, under the direction of Ed- 
uard Ossko. Erno Rapee, conduc- 
tor of the Radio City Music Hall 
orchestra in New York City, has 
been retained as guest conductor 
of the symphony orchestra which 
will furnish the musical back- 
ground for the stage production. 

“The musical and dramatic pro- 
duction, ‘March of Men and Mo- 
tors,’ will dramatize events of the 
periods since the production of the 
first General Motors cars to the 
present, a dramatization which we 
hope will, in size and interest, re- 
flect the magnitude and impor- 
tance of the events which it com- 
memorates and provide the basis 
for a new look into the future,” 
Knudsen said. 
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NICKEL GUARDS, BIG SHOVEL 


Backed by more than forty years’ 
experience, The Buckeye Traction 
Ditcher Company recently an- 
nounced the “Buckeye Clipper.” 
The Clipper is a new type power 
shovel in which all operating func- 
tions are controlled by vacuum 
power. It’s easy to handle as an 
electric switch. In keeping with its 
modern design, the new shovel has 
been given the advantage of the 
most up-to-date engineering ma- 
terials with emphasis upon high 
grade alloy steels. One of the most 
highly stressed parts in the power 
transmission system, the spur gear 
pinion, is drop-forged from SAE 
3140 steel, a strong, tough Nickel 
alloy steel. This part is heat-treated 
to a hardness of 340 Brinell bring- 
ing out its high 
physical proper- 
ties and _ resist- 
ance to wear. 


INTERNATIONAL 
NICKEL COMPANY 
INC. New York, WY. 















tion, 


and one-fourth according to rail- 


road mileage. It is provided that 


no state shall receive less than 
one-half of one percent of an ap- 
portionment. 

Expenditure will be under the 
supervision of the Public Roads 
Administration in accordance with 
the federal-aid plan that has been 
in operation since 1916. The initia- 
tive in selection of projects rests 
with the state highway depart- 
ments which also prepare plans, 
let contracts and supervise con- 
struction, all subject to federal 
approval. 

These funds, Carmody said in 
announcing the allocations, make 
possible a continuation of the 
federal-aid program on _ substan- 
tially the same scale as in the past 
fiscal year. In that year the work 
in co-operation with state highway 
departments resulted in the im- 
provement of 9,786 miles on rural 
portions of the federal-aid system, 
2,971 miles on the secondary or 
farm-to-market systems, arid 725 
miles were improved in munici- 
palities. 

In the program of grade cross- 
ing elimination and protection, 382 
crossings were eliminated, and 86 
obsolete elimination structures 
were reconstructed. 

Carmody also announced the ap- 
portionment of $2,000,000 to be ex- 
pended in the 13 public lands 
states for construction of roads 
through public lands and federal 
reservations. 


Fraser Succeeds 
Baxter as Head 
Of NAPA for °40 


CHICAGO. — Officers elected by 
the National Automotive Parts 
Assn. and associated manufac- 
turers, are as follows: 

President, Carlyle Fraser, At- 
lanta, succeeding A. F. Baxter, 
Buffalo, N. Y.; vice-president, 
Ralph W. Boozer, Indianapolis, 
succeeding Fraser; vice-president 
and general manager, Henry Lans- 
dale, Detroit. 

Members of the board of direc- 
tors, which remains unchanged, 
include Lansdale, Fraser, Boozer, 
Baxter, C. C. Colyear, Los Ange- 
les; W. W. Martin, Pittsburgh; E. 
S. Baldwin, Columbus, O.; E. K. 
Moseley, Richmond, Va., and J. 
R. McCoy, Philadelphia. 

The Manufacturers’ Council of 
the NAPA increased the member- 
ship of its board of directors to 
nine. Members elected to the board 
are as follows: 

H. W. Clough, Belden Mfg. Co., 
chairman; C. E. Hamilton, Auto- 
motive Gear Works, Inc., vice- 
chairman; Harry Seith, American 
Brakeblok division, American 
Brake Shoe & Foundry Co., secre- 
tary-treasurer; J. E. Echlin, Ech- 
lin Mfg. Co.; W. M. Stuart, Martin- 
Senour Co.; Ellis Larson, United 
Parts Mfg. Co.; C. G. Wood, Mon- 
mouth Products Co.; Nelson W. 
Sieber, Continental-Diamond Fibre 
Products Co., and A. R. Dittmer, 
Dittmer Gear and Mfg. Co. 


Sales Gain in 1939 


CANTON, O.—Stark County dealers 
sold 5,900 new passenger cars and 863 
trucks in 1939, as compared with 3,287 
cars and 500 trucks in 1938. Used car 
sales also showed a substantial in- 
crease from 9,754 in 1988 to 13,094 in 
1939. 





one-half on the basis of popula- 
one-fourth on the basis of 
mileage of the federal-aid system, 





charity football game, chose as their reward a trip through the Pontiac Motor 
lant in Pontiac. All will study automotive or mechanical engineering in col- 


. Watching tap 


ege t adjustments on a Pontiac Eight motor are, left to right, 
John Scaccuto, Michael Balesky, James Barrion, Juli : 


us Paris and Harry Quick, 


of Pontiac’s Cleveland zone office, who escorted the boys to Pontiac. 





Nationwide Photo Contest 
Will Be Staged by Packard 


DETROIT. — From Jan. 15 to 
March 15, Packard Motor Car Co. 
will conduct a countrywide contest 
for amateur photographers. To 
those judged to have made the 
five best pictures of 1940 Packard 
cars, will be awarded five new 
Packard cars. To the runnersup 
will go $3,600 in cash prizes. In 
addition there are to be 150 silver 
and bronze awards of honor. 

Packard held contests for ama- 
teur photographers at the recent 
New York and Chicago automobile 


Chevrolet Names 
Ford as General 
Purchasing Agent 


DETROIT.—Announcement was 
made Thursday by C. E. Wether- 
ald, general manufacturing man- 
ager, Chevrolet, 
of the promotion 
of Russell G. 
Ford to general 
purchasing agent 
for the _ central 
office. Ford suc- 
ceeds Don P. 





R. G. Ford 


O’Keefe who 
died Dec. 18. 

Ford joined 
Chevrolet in 1922, 
in the central of- 
fice standards 
department, a , 
post he held un- Dingler 
o-oo 
year he was named buyer for the 
purchasing department. When the 
division opened its commercial car 
body plant in Indianapolis, Ford 
was transferred there to serve as 
general purchasing agent. In 1934, 
he returned to the central office 
purchasing department and has 
served as a buyer until his present 
promotion. 

Ford’s assistant will be Howard 
Dingler, who is also a Chevrolet 
veteran, having been with the 
company since 1916, when he en- 
tered the traffic department in the 
central office, which at that time 
was in New York. From 1916 to 
1929 he filled several positions in 
the traffic department. From the 
post of assistant traffic director, 
he was promoted in 1929 to ma- 
terial supervisor for the central 
office, which had meanwhile been 
moved to Detroit. He will hold the 
title of assistant general purchas- 
ing agent. 

Successor to Dingler as ma- 
terials supervisor is James Car- 
ney, who has been serving as as- 
sistant materials supervisor. Car- 
ney’s position will be filled by 
William Wilson, who returns to 
the central office from St. Louis, 
where he has been materials su- 
pervisor for the St. Louis plant. 










shows. Cars and cash were given 
the winners. Each contest was 
such a success and demand was so 
great for a repetition on a broader 
scale that Packard decided upon 
this new nationwide competition. 

Packard calls it the “Picture 
Packard” contest. Rules are simple 
and all over the country Packard 
dealers stand ready to explain 
them and to lend many other aids. 
Pictures entered, it is pointed out, 
must be those of 1940 Packards. 
They can be snapped in any kind 
of setting, with or without models. 
Originality is expected to be one 
of the big determining factors. 

Judges are the following: Mc- 
Clelland Barclay, famous illustra- 
tor; Toni Frissell, woman style 
photographer; William Mortenson, 
photographic expert and teacher; 
Valentino Sarra, prominent com- 
mercial photographer; Dr. Max 
Thorek, F.R.P.S., author of books 
on photography; Dr. Maximilian 
Toch, F.R.P.S., well known ama- 
teur photographer, and Hugh W. 
Hitchcock, Packard advertising 
manager. 

“One of the fine things about 
the contest is the fact that anyone, 
even a youngster with a lowly 
dollar picture box, has a chance td 
win a Packard car,” said W. M. 
Packer, Packard’s vice-president of 
distribution. “Oftentimes sheer luck 
combines all the circumstances to 
make a prize picture.” 


Pontiac Reports 
Big Increase in 


Accessory Sales 


PONTIAC. — Eighty-two out of 
every 100 Pontiac buyers order an 
electric clock installed. Heaters are 
ordered by 86 percent of car buy- 
ers. Better than one out of every 
two cars leaves the factory with a 
radio. 

Sales of Pontiac approved acces- 
sories are at their highest peak in 
Pontiac history, according to J. H. 
Otis, parts and accessories man- 
ager. 

Pontiac offered three new acces- 
sories last month which already 
are growing popular. One is a new 
portable radio which operates on 
AC, DC or batteries at the turn of 
a switch on its front panel. Then 
there is the umbrella sheath which 
is installed on the right panel of 
the driving compartment. Another 
new accessory is a Venetian blind 
for the rear window of the Pontiac 
Torpedo eight. 





New Subsidy Plan 


MONTREAL.—Canadian government 
trade experts are watching closely 
Australia’s new subsidy plan to de- 
velop an automobile manufacturing in- 
dustry because it may affect export of 
Canadian-made vehicles to Australia 
which exceeded $8,000,000 in 1938. 
However, experts said the full ef- 
fect of the Australian plan on the 
Canadian automobile export business 


may not be apparent for several years | the 


since it takes five years or so for such 
a new industry to develop. 







“Buick plans are based on 4 
nationwide inter-organization cam. 
paign similar to one conducted , 
year ago with outstanding re. 
sults,” Hufstader said. “At that 
time Buick sales in January and 
February were maintained at an 
unusually high rate for the season, 
registering considerably less than 
normal decline from _ the high 
volume of the preceding fourth 
quarter. 

“The outlook for the next two 
months is better than at this time 
last year and with the momentum 
of a record-breaking fourth quar. 
ter, our operations are expected to 
be at consistently high levels. 
There is a strong demand for new 
cars and it will be our aim to ef. 
fect winter deliveries in volume 
comparable with the spring and 
summer seasons.” 


Truck Loadings 
Decrease in Nov. 


But Still Top °38 


WASHINGTON. — Although _ the 
volume of November motor truck 
loadings declined 5.3 percent below 
the October figure, loadings were 
23.8 percent ahead of last No- 
vember and 44.1 percent above the 
1936 monthly average, the Ameri- 
can Trucking Assns. survey showed 
last week. 


The November decline from Oc- 
tober halted three successive 
months of gains which the ATA 
described as “spectacular.” 

Based on comparable reports 
from 213 carriers in 37 states, the 
report reveals that loadings totaled 
1,207,274 tons in November against 
1,274,316 tons in October and 975; 
326 tons in November a year ago. 

In their reports to the ATA, the 
carriers indicated that continued 
labor difficulties at their custom- 
ers’ plants were largely to blame 
for the decline in November. 

A contra-general trend was 
shown by carriers transporting 
automobiles. Representing 4.5 per- 
cent of the total tonnage reported, 
movement of cars in November in- 
creased 21 percent above the pre- 
ceding month and 22.8 percent 
above last November. 


Fruehauf Holds 


Sales Convention 


DETROIT.—Plans for better busi- 
ness for 1940, following a record 
1939, were outlined by Harvey C. 
Fruehauf, president of Fruehauf 
Trailer Co., in an address to over 
300 sales representatives from all 
over the United States, assembled 
here last week in celebration of 
the silver anniversary of the Frue- 
hauf company and the opening of 
a greatly expanded sales campaign. 

Necessitated by its expanding 
sales, Fruehauf has just increased 
its production facilities by the 
completion of a new 78,000 square 
foot addition to its plant. Em- 
ployes of the Fruehauf organiza- 
tion, attending the convention, 
were given a preview Friday of 
the company’s new line of stainless 
steel commercial trailers. 

The convention closed Saturday 
night with a banquet at the De 
troit Leland. Among the speakers 
were Ted V. Rodgers, president of 
American Trucking Assns. 





Inc. 
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WHERE IS THERE AN EQUAL TO 
THIS SET-UP OF MERCHANDISE? 


HEN you stand back and—with apprais- 
ing eyes — examine all the different 
automotive dealerships in the industry... 
you'll see why Dodge-Plymouth dealers 
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say the Triple-Profit Dealership stands out 
head and shoulders above all the rest! 


Let’s examine the Dodge-Plymouth deal- 
ership. It’s called “Triple-Profit” because a 
Dodge-Plymouth dealer has three — not 
one or two—fast selling lines of merchandise 
on which to make a profit. 

Dodge cars. Plymouth cars. Dodge trucks. 
Three star-performing lines—each one a 
prize money maker. Together they give a 
dealer a winning entrée into the rich market 


where four out of every five sales are made! 


Those are the facts. They permit no argu- 
ment. They are borne out by countless 
performance records of men who hold the 
dealership for this three-profit line. Men 
who have made steady, consistent, and 
increasing profits for years and years as 
Dodge-Plymouth dealers. 


Three smart lines! Three good profit oppor- 
tunities! That’s why the Triple-Profit Deal- 
ership is prize number one of the industry! 


LOOK AT THE MERCHANDISE FOR 1940! 


NEW 1940 PLYM- 
OUTH! Plymouth pro- 
vides sensational new 
Style and beauty...new 
roominess withalonger, 
wider body that gives 
increased passenger 
toom! Plymouth offers 
improved steering post 
gearshift as standard 
equipment on all mod- 
els. Plymouth is the 
low-priced beauty with 
the Luxury Ride! 


ae 


= ‘ 


NEW 1940 DODGE TRUCKS! A completely new 
Dodge 134-ton highlights the new 1940 truck line! More 
power—more capacity—even more extra-value features! 
There is a 1940 Dodge truck built to fit the job for every 
hauling need 34 to 3-ton capacity. Six different “truck- 
built” engines—including new Dodge Diesel. Seventeen 
wheelbases—96 standard chassis and body models. 


DODGE LUXURY 
LINER. More than a 
new model—an entirely 
new automobile, rede- 
signed from roof to 
chassis to provide the 
sensational new Full- 
Floating Ride—one of 
the greatest automotive 
advancements in the 
past 25 years! Breath- 
taking in its beauty and 
Style...more luxurious 
than ever—with longer 
wheelbase, wider seats 
both front and rear, 
lower center of gravity! 
Yet, this bigger, roomier 
Dodge Luxury Liner is 
still just a few dollars 
more than small cars! 
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Motor Shares Enter New Year With Slight Gains 





San Antonio 


Record for Dec. and 1939 


Special to Automotive News 

SAN ANTONIO, Tex.—New car 
sales here during December showed 
substantial improvement, totaling 
834 units and being exceeded only 
by those for March, when 845 units 
were reported. Had Chrysler pro- 
duction been on a level with those 
of other makes, there is little 
doubt but what December de- 
liveries would have. been’ the 
greatest of any month for the 
year. 


Individual sales, according to 
makes, were as follows: 


Buick, 71; Cadillac, 10; Chev- 
rolet, 203 (and six trucks and 22 
commercial units); Chrysler, 5; 
De Soto, 2; Dodge, 30 (and two 
trucks); Ford, 156 (and 10 trucks 
and 16 commercial units); GMC 
Truck, 3 (and one commercial 
unit); Hudson, 31; IHC Truck, 3 
(and eight commercial units); 

e, 14; Lincoln-Zephyr, 4; 
Mercury, 5; Nash, 12; Oldsmobile, 
37 (and one commercial unit); 
Packard, 16; Pak-Age-Car, 2; 
Plymouth, 43 (and two commercial 
units); Pontiac, 48; Studebaker, 


41; Willys, 17 (and one commercial 
unit); and White Truck, one. 
Deliveries by out-of-county deal- 
ers were: Buick, 3; Chevrolet, 6; 
Chrysler, 1; 
commercial unit); 


Dodge, 1 (and one 
IHC Truck, 1, 
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Sales Near 


(and two commercial units); Lin- 
coln-Zephyr, 1; Mercury, 1; Olds- 
mobile, 2; and Packard, 1; and 
one Chevrolet truck. 

Totals, 751 cars, 27 trucks and 
56 commercial units, for a grand 
total of 834 units. 


December sales during preced- 
ing years were as follows: 1934— 


210; 1935—821; 1936—1,002; 1937— 
586; 1938—637. 
From these figures it will be 


seen that, with the exception of 
1936, December sales this past 
year were the greatest during the 
six years reported. 

Total sales for 1939 showed a 
decline from 1936 and 1937, al- 
though exceeding those for 1938. 
Sales for the year, according to 
makes, were as follows: 

Bantam, 3 trucks; Buick, 531 
(and one truck); Cadillac, 88 (and 
one truck); Chevrolet, 1,262 (and 


1,753 trucks and 491 commercial 


units); Chrysler, 148 (and two 
trucks); Crosley, 24; De Soto, .48; 
Diamond T Truck, 13; Dodge, 626 
(and 65 trucks); Federal Truck, 5; 
Ford, 1,242 (and 246 trucks); GMC 
Truck, 83; Graham, 18; Hudson, 
237 (and six trucks); IHC Truck, 
174; LaSalle, 83; Lincoln-Zephyr, 
81; Mack Truck, 19; Mercury, 88 
(and one truck); Nash, 73 (and one 
truck); Oldsmobile, 287 (and six 


trucks); Overland, 16 (and one 
truck); Packard, 136 (and one 
truck); Pak-Age-Car, 11; Plym- 


outh, 611 (and 21 trucks); Pontiac, 
295 (and five trucks); Sayers- 
Scoville, one truck; Studebaker, 402 
(and three trucks); White Truck, 
11; Willys, 37 (and 11 trucks); 
Willys-Overland, 17. Totals: 6,369 
cars and 1,163 trucks for a grand 
total of 7,532 vehicles. 

Total sales of cars and trucks 
for preceding years, were as fol- 
lows: 1936—cars, 8,463; trucks, 1,- 
427; total, 9,890; 1937—cars, 7,096; 


trucks, 1,479; total, 8,575; 1938— 
cars, 4,825; trucks, 1,010; total, 
5,835. 


Manhattan Offers Rubber 


Mud-Guards for Buses 


PASSAIC, N. J.—A _ relatively 
new application for rubber in the 
automotive industry has_ been 
found with the development of 
Dreadnaught rubber mud-guards 
or fenders for buses and trucks by 
the Manhattan Rubber Mfg. di- 
vision here. The new product is 
being used by transportation com- 
panies in a number of large cities 
where congested areas exist. 


Dreadnaught rubber mud-guards 
or fenders, licensed under U. S. 
Patent No. 1,825,344, are manu- 
factured with a strong fabric re- 
inforcement and high tensile rub- 
ber stocks which provides for a 
structure much less susceptible to 
tearing and damage, it is claimed. 





Today your tire valve is actually an extension of the inner tube 
. «+ Feally the most vital part of the tube because jt contains the 
air control mechanism. ‘The rugged casing, or tire, which absorbs 
the wear and tear of road contact, provides no protection at this 
vulnerable point. Damage within this exposed portion of the 
tube can ruin a costly tire and cause annoying and expensive 
roadside delays. 

That's why Schrader always provides the valve mechanism with 
the protection of ‘an air-tight valve cap. While valve caps shut 
out dirt, they are more than “dust covers”. Designed to seal 
the opening of all standard tire valves on the smallest pleasure 
cat or giant truck or bus. You will find Schrader Valve Caps 
air-tight up to 250 Ibs. pressure. 


1. Valve cap body or shell. 
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~ Schrader 


REG U.S PAT. OFF 


~ TIRE VALVE 


. Swivel plate allows cap shell to turn inde- 
pana Mf rubber washer as cap is applied. 
This assures proper seating of washer and 
prevents distortion. 

3. Reinforcing plate provides a chamber forsafe 
clearance of valve core pin. 

4. Molded rubber washer seals valve mouth 
when cap is screwed down firmly by hand. 


CAPS 


"SCHRADER AIR-TIGHT CAPS BANISH TIRE VALVE “SLOW-LEAK” WORRIES. . 


A. SCHRADER’S SON Division of Scovill Manufacturing Company, 
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Incorporoted BROOKLYN, NEW YORK 








|Set Pace for Other Stocks 
In Minor Upswings So Far 


Special to Automotive News 

NEW YORK.—Cautious though 
it was, Wall Street entered the 
new year on a note that was defin- 
itely optimistic. Security prices 
started off with a firm tone, al- 
though volume of turnover con- 
tinued at a comparatively low rate. 

The flood of year-end and year- 
beginning statements has come 
and gone. Although, as is perfectly 
natural, these new-year statements 
often emphasize the more favor- 
able aspects, it cannot be said they 
ignore the unfavorable factors. 

As a matter of fact, during re- 
cent years there has been a de- 
cided tendency among some prog- 


B. C. Law Grants 
Garages Lien On 


Repaired Vehicle 


VANCOUVER, B. C.—One of the 
most far-reaching pieces of legis- 
lation affecting the automobile 
business in British Columbia was 
secured at the last session of the 
British Columbia legislature 
through the efforts of the service 
station and garage section of the 
Retail Merchants’ Assn. 

The new law grants validity to a 
lien on an automoible or commer- 
cial motor vehicle which is reg- 
istered by a mechanic for repair 
work done on the vehicle and 
eliminates a situation which has 
worked a severe hardship on the 
repair section of the automobile 
trade in British Columbia in the 
past. 

In the initial stages this legisla- 
tion was bitterly opposed by new 
car dealers and finance companies 
who felt that it was aimed to un- 
dermine their rights and privileges. 
However, after a conference be- 
tween these opposing interests and 
those seeking the new legislation 
had been held, a compromise was 
reached whereby the garage men 
agreed that a mechanics’ lien 
would be a secondary charge on 
the automobile vehicle and would 
not interfere with the prior claim 
of the finance companies or the 
car dealers. 

The act provides that “if a ga- 
rage-keeper, before surrendering 
possession of a motor vehicle, ob- 
tains, from the person at whose re- 
quest he has bestowed money or 
skill or materials upon it, an ac- 
knowledgment of indebtedness by 
requiring that person to sign an 
invoice or other statement of ac- 
count, he shall not, by surrender- 
ing possession of the motor vehicle, 
lose any lien for the indebtedness 
(if any) acquired by him thereon; 
but unless, in the meantime, he 
causes an affidavit of lien to be 
filed in the office of the Com- 
missioner at Victoria, the lien 
shall, on the expiration of 10 days 
after possession is surrendered, 
cease to exist.” 

A further section in the act 
states that “An affidavit of lien 
may be made by the garage-keeper 
or by any person acting for him, 
and it may be based on informa- 
tion and belief, the source of the 
information being given.” 





Pontiac Again Provides 


‘Dual’ Cars for AAA Use 

PONTIAC.—For the fifth con- 
secutive year, Pontiac again is fur- 
nishing the American Automobile 
Assn. with dual-control cars to be 
used in teaching driving safety to 
high school and college students. 
As a starter, AAA will get 35 Pon: 
tiacs this year and more if needed. 

The cars are Special Six four- 
door sedans equipped with extra 
clutch and brake controls on the 
right side of the driving compart- 
ment for the use of the instruc- 
tor if an emergency develops. The 
ears will be assigned to high 
schools throughout the country. 


Fuel Receipts Up 


RALEIGH, N. C.—Gasoline tax col- 
lections in North Carolina during De- 


cember totaled $2,160,138, compared 
with $2,079,172 in December, 1938. 
Automobile license taxes totaled $2,- 
405,718. 








Stock Averages 
Previous Latest Year 
Week Week Change Ago 


24 motors coceeeeeee 36.71 37.19 +4+0.48 33.40 
10 car-truck = ¢o.'s 39.27 39.91 40.64 3349 
10 parts-access. ..... 25.98 26.09 +0.11 99 4 


4 tire-rubbers 23.43 —0.81 30.18 





nosticators to lean over backward 
in an effort to avoid seeing only 
one side of the picture. And if th 
forecasts for the coming year ar 
read with understanding and Prop- 
er allowance for the difficulties 
confronting the business prophet 
today, it is clear that there is , 
preponderant opinion leaning t 
the view that 1940 will be a better 
year than 1939 for American busi. 
ness. 

As pointed out last week, the 
forecast for the automotive ip. 
dustry is for increased production 
and sales, particularly in the first 
half of the year. That Wall Street 
feels confident about the automo. 
tive outlook is reflected in the ac. 
tion of the motor stocks. Theg 
securities have performed better 
than the market as a whole and 
in recent trading have been among 
the leaders in the minor upswing; 
that have occurred. 

Automotive stocks started the new 
year mixed in comparison with the 
start of last year. The car and 
truck group average is well above 
the beginning of 1939, the parts 
and accessory price average is 
moderately higher and the tire and 
rubber section is lower. The Dow- 
Jones price average for industrial 
stocks closed 1939 a little lower 
than the figure at which it started 
the year. 


F ord, Mercury 
December Output 
Best in 214 Years 


DEARBORN.—Ford Motor Cos 
December production was __ the 
largest for any month since June, 
1937, it was announced last week 
The company produced a total of 
92,389 Ford cars and trucks and 
Mercury cars. 

It was also announced that the 
company’s domestic output of cars 
was 215,120 more in 1939 than in 
1938. The major part of this in- 
crease came with the production of 
the 1940 Ford and Mercury cars, 
the demand for which has been 
steadily mounting. 

Mercury production also estab- 
lished a record during December, 
soaring more than 2,000 units 
above the best previous month 
since this new car was introduced 
15 months ago. December produc- 
tion of the 1940 Mercury cars was 
12,006 units. 


Torchiana Joins 
Textile Group 


NEW YORK.—Paul J. Torchiana, 
who resigned as vice-president and 
director of the Collins & Aikman 
Corp. on Jan. 1, and F. Eugene 
Ackerman, recently vice-president 
of the Julius Forstmann Corp., an- 
nounced last week that in affilia- 
tion with A. W. Drobile, textile 
engineering consultant of Phila- 
delphia, they have established of- 
fices at No. 18 E. Forty-First St. 

Members of the group state that 
they will function individually and 
as an organization in textile mer- 
chandising, including sales and 
sales promotion, public relations, 
and textile engineering. 





Atlanta Dealers Boost 
Use of Radio Advertising 


ATLANTA. — (UTPS).— The in- 
creasing use made of radio adver- 
tising by automobile dealers here 
is shown by the fact that no less 
than five Atlanta outlets are con- 
sistent users of advertising over 
Station WGST. 

The dealers are the Atlanta 
Packard Motors, Boomershine Mo- 
tors, Brooks-Shatterly Co., Frost- 
Cotton Motors and J. M. Harrison 
and Co. 
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YEARS QF LEADERSHIP yx 





Each year, for more than a generation, the Cincinnati Times-Star has consist- 
ently carried more Total Display Advertising than any other 6 or 7 day paper 
in the rich, $250,000,000 Cincinnati Trading Area. © During 1939, this leader- 
ship included over 500 MORE pages of RETAIL and 350 MORE pages of 
GENERAL advertising than the other evening paper, . ... over 1,000 MORE 
pages of RETAIL and 500 MORE pages of GENERAL advertising than the 
morning paper....and over 1000 MORE pages of RETAIL and 500 
MORE pages of GENERAL advertising than the Sunday paper in Cincinnati. 


.... convincing evidence that you need the Times-Star, and ONLY 


the Times-Star, to do your complete selling job in Cincinnati 


CINCINNATI TIMES-STAR 













encwun /Zeouatnasans \ j i 
R rote a HULBERT TAFT, President and Editor-in-Chief Owners and Operators of Radio Station WKRC 








NEW YORK: Martin L. Marsh, 60 E. 42nd St. - CHICAGO: Kellogg M. Patterson, 333 N. Michigan 
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You deal with 


sales-minded executives 
when you join 


the Studebaker family 


Eacu ONE OF THESE KEY STUDEBAKER MEN HAS PUT IN 
LONG YEARS SUCCESSFULLY SELLING STUDEBAKERS 


Paul G. Hoffman, 28 years with Studebaker 
Began Studebaker career as retail sales- 
man in 1911. Became sales manager of 

Angeles retail branch and branch 
manage r of Los Angeles district. Formed 
Paul G. Hoffman Company, Los saeuee 
distributorship, doing a $10,000, a 
year volume. Appointed vice president in 
charge of Studebaker sales in 1925. Presi- 
dent of Studebaker Corporation since 1935. 


rt before you join the Studebaker 
family, you get a lot of satisfaction 
out of the fact that your correspondence 
and your conversations with Stude- 
baker’s top executives invariably are 
discussions“of sales and profit oppor- 
tunities. 

The men who man the key positions 
in the Studebaker organization are 
constantly thinking—as you are—about 


the problem of oes cars at a profit. 


to everyone concerne 


They’ve risen to the top at Studebaker 
because they’ve put in the best part of 
their lifetimes successfully selling 
Studebaker cars. 


Studebaker executives talk your 


kind of sales language 


This consistent sales-mindedness of 
Studebaker’s executive group is one of 





Harold S. Vance, 30 years with Studebaker 


Started as mechanic’s apprentice with 
Studebaker in 1909. Has served succes- 
sively as general parts manager, purchas- 
ing agent, treasurer, assistant to president, 
foreign sales manager, domestic sales man- 
ager and vice president in charge of engi- 
neering and production. Now chairman of 
the board of directors of the Studebaker 
Corporation. 


the reasons why so many successful 
distributors and dealers like to handle 
Studebaker passenger cars, commercial 
cars and trucks. 

Almost to a man, America’s most 
prosperous car wholesalers and retail- 
ers recognize that there’s always a valu- 
able sales idea or two forthcoming 
when they meet up with one of the 
executives entrusted with Studebaker 
progress and success. 


Sales vision fathered the new 
Studebaker Champion 


You’ve seen what’s happened in the 
automobile world since last April, due 
to the introduction of the Studebaker 
Champion. 

This new contender in the lowest 
price field, delivering as low as $660 
at the factory, is a product of the con- 


George D. Keller, 25 years with Studebaker 


Started in Studebaker’s Los Angeles 
branch. Arizona district manager, mana- 
ger of Birmingham distributorship, 
manager of Dallas and San Francisco 
branches, manager of Pacific Coast 
branches, special Australia representa- 
tive, manager of all factory branches, 
sales manager of Studebaker Corporation. 
Now vice president in charge of sales. 





structive kind of sales thinking that 
characterizes everything which 
Studebaker does. 


The Studebaker Champion is al- 
ready the most successful new car in- 
troduced in 10 years, because the 
sales-minded Studebaker executive 
staff put heart and soul and solid un- 
derstanding of the needs of consumer 
as well as dealer into its planning. 


And what’s happening in the case 
of the Champion is also happening 
with Studebaker’s larger cars—the 
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C. K. Whittaker, 17 years with Studebaker 
Successively a Studebaker salesman in 
Los Angeles, retail manager of Detroit 
branch, South Bend branch manager, 
assistant sales manager and manager of 
branches, director of retail sales in New 
York city and, since 1935, president of the 
Studebaker Pacific Corporation at Los 
Angeles oe eee | and selling Stude- 
baker products west of Rockies. 








R. F. Gloster, 17 years with Studebaker 


Joined Studebaker in 1922 as district 
manager. Became special representative, 
then assistant manager of the a 
branch and later assistant manager of the 
Memphis branch. He served successively 
as Memphis and Chicago branch managef, 
central states zone manager, and then 
assistant sales manager of the Corpora- 
tion in charge of New York operations. 





Commander and the President, as 
well as commercial cars and trucks. 
_ Minds that are looking ahead in the 
interests of profits for Studebaker and 
Studebaker dealers have made it pos- 
sible for Studebaker to do the fifth 
largest year’s unit volume in its his- 
tory in 1939—and the biggest unit 
volume since 1928. 


independence is the keystone 
of Studebaker sales success 
As the Great Independent of the 
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C. S. Fletcher, 19 years with Studebaker 


ss factory representative in Australia, 
lew Zealand, Tasmania and West In- 
dies. Regional manager for China, Japan, 
Korea and Philippines, managing director 
of Sydney, Australia branch, regional 
sales manager in Africa, sales manager 
Studebaker of Canada. Sales promotion 
manager, assistant sales manager. Since 
1937, sales manager of Studebaker Corp. 


E. C. Mendier, 10 years with Studebaker 


He came to Studebaker in 1929 to organ- 
ize the now markedly successful parts and 
accessories division. Previously he had 
been a successful corporation executive 
including among others the Studebaker 
Sales Company of Philadelphia, at that 
time wholesale and retail distributors in 
the Philadelphia area. Has established 22 
Studebaker parts depots throughout U. S. 


motor car business, Studebaker en- 
courages independent thinking. 


Studebaker awards its top places in- 
variably to constructive men—men 
who are not hidebound by the myth 
of “what has always been teas” 


This policy has attracted 1700 high- 
calibre new dealers to Studebaker 
in 1939 alone. 


If you, too, are sales-minded and in- 
dependent- minded, write today in 
confidence to The Studebaker Cor- 
poration, South Bend, Indiana. 


ea Vea data 
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T. F. Laughlin, 26 years with Studebaker 

He began as a retail salesman, mechanic 
and demonstrator in California. Later be- 
came a Studebaker field service repre- 
sentative, service supervisor and district 
in various Studebaker nai ag 

Served next_as regional manager in : 
A pointed assistant ‘ale ona of 
| Studebaker Corporation in March 1939. 





i 






D. 0. Wilson, 27 years with Studebaker 
Familiarly known as “Don” to thousands 
of Studebaker dealers, Mr. Wilson has 
headed the factory’s general service de- 
partment since 1924. He served a long 
apprenticeship as Studebaker retail sales- 
man and retail service manager as prepara- 
tion for his present key position in charge 
of Studebaker dealer-service relations. 

















Why theres money 
tik fot you 
in handling the complete Studebaker 


line of passenger cars, commercial 
cars and trucks: 


@ YOU MAKE JUST ONE INVESTMENT! 


@ YOU PAY JUST ONE OVERHEAD! 


© YOU CARRY JUST 
ONE LINE OF PARTS! 


© YOU ADVERTISE JUST ONE NAME! 
© YOU BUY JUST ONE ELECTRIC SIGN! 


e YOU DO BUSINESS WITH 
JUST ONE FACTORY! 
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Roosevelt Is Exp 


Board Orders 
To Clear Up 





GM Hearings 
Union Dispute 


(Continued from Page 1) 


been substantiated in many recent| country because of the cost of 
court decisions, where the rulings | carrying cases through on appeals. 


of the board have been set aside 
when cases were brought 


Reorganization of the board and 


into| its operations to bring about a 


court. Many decisions, which prob- | more careful scrutiny of testimony 
ably would have met the same| submitted at board hearings would 


fate, have been accepted by em- 
ployers in various parts of the 


Announcing the Most Vital 
Book of the Year on 
Selling—Just Published 


STEP OUT AND SELL 


By WILLIAM E. “BILL” HOLLER 
General Sales Manager, Chevrolet 


Everyone in the automobile in- 
dustry knows “Bill” Holler, the 
record-crashing General Sales Man- 
ager of Chevrolet. One of the most 
astute sales executives in the 
United States, Holler has built for 
himself an enviable reputation not 
only as a great salesman, but as 
the creator of some of the most 
far-reaching developments: in the 
sales end of the industry. Now he 
has written a book in which he 
shares some of his sales expe- 
riences and philosophies. This is 
no ordinary book. It is inspiring, 
dynamic and packed from cover to 
cover with sound sales sense. No 
one can fail to read “Step Out and 
Sell” without getting a great deal 
of benefit from it. Even if you sel- 
dom read, take an evening off to 
spend with Holler in his new book. 
You will not regret it! 


Some of the Inspiring 
Sales Messages 


Sales Symphony in C-Major 
12 Fundamentals of Selling 
Try the Committee Way 
Never Forget a Customer 
Hannibal’s Sales Offensive 
Using the Talents You Have 
Sell Yourself on Selling! 


Put a copy of “Step Out and Sell” in 
the hands of eve one of your sales 
and service men. It will give them a 
flying start for 1940 


Size 6x9 inches. 96 es. 
In striking cloth bindia 
Comes in a 


ift container. § 
A handsome distinctive gift. 
Each copy contains a pic- * 
ture of “Bill” Holler. 


Clip and Mail Coupon 
Now — Today! 


t 

| AUTOMOTIVE NEWS, 
| 2751 E. Jefferson Ave., 
; Detroit, Michigan 


copies of Bill Holler's 
Sell.”’ 


new book, “Step Out and 
Price $1.50 each. Includes gift con- 


! tainer. 
; { ] Check enclosed 
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probably result in more satisfac- 
tory settlement of disputes on a 
basis acceptable to both sides. 
Under the present administration, 
board hearings have been of a 
most informal nature and _ the 
rules covering the acceptability of 
evidence have been most lax. 

In the General Motors case, the 
date and plans for the hearing as 
well as the selection of an examin- 
er will be announced by Frank H. 
Bowen, NLRB regional director in 
Detroit. On one side of the dispute 
is the UAW-AFL and three craft 
unions, including the machinists, 
operating engineers and pattern 
makers. The three craft groups 
have filed representation claims at 
some plants. 


On the other side is the CIO, a 
vertical union which recently won 
over the rival AFL in an election 
held in Chrysler plants and im- 
mediately ordered a strike which 
closed all Chrysler divisions tightly 
for 52 days—the longest major 
strike in the history of the auto- 
mobile industry. 


General Motors some months 
ago requested an election in its 
plants following the internal dis- 
pute among the leaders of the 
CIO-UAW, in which Homer Mar- 
tin, former president, was unseated 
by R. J. Thomas, present incum- 
bent. Martin, who headed the CIO 
organization during the General 
Motors strike of 1937, still claimed 
his right to represent his remain- 
ing followers and demanded that 
he be recognized as the official CIO 
leader. Later he transferred his al- 
legiance back to the AFL where 
he had originally started. 


The Thomas faction, on the other 
hand, held that it was the official 
representative of GM _ workers. 
The corporation took the position 
that it would deal with both fac- 
tions simultaneously but that it 
would not discriminate between 
the two. Later when the NLRB 
ruled that employers might seek an 
election in their plants where 
cases of jurisdiction were involved, 
GM made application for such an 
election. The board then ruled that 
it could not act upon the GM plea 
since similar pleas were already 
entered by the labor side. 

General Motors’ contract, which 
was made with CIO-UAW follow- 
ing the 1937 strike, will expire Feb. 
11. An election before that time to 
settle the question of jurisdiction 
may clarify the: question of bar- 
gaining at that time. 


N.E. Dealers 


(Continued from Page 1) 


down the sales of the corporation’s 
four companies. 

Trucks sold to Dec. 1 number 
28,059 against 19,953 a year ago. 
That brought the total new units 
of cars and trucks sold in 1939 
to 196,003 compared to 132,787 in 
1938. 

The New England Council, which 
keeps a close tab on business, re- 
ported that the index of general 
November business in this area 
stood at 105.5 of estimated normal, 
compared to 100.9 in October and 
90.1 a year ago. 

Contraseason employment in 
Massachusetts also showed an in- 
crease. Electric power increased 
more than seasonably from Octo- 
ber to November. Cotton spindle 
hours and metal tonnage was up. 
Wool consumption, shoe produc- 
tion, miscellaneous carloadings and 
other merchandise showed less 
than seasonal declines. 


Goodyear Adds Space 


NEWARK, N. J.—Supplementin 
recently leased warehouse facilities 
at Port Newark, the Goodyear Tire & 
Rubber Co. has leased premises at 
229-233 Central Ave. here, for use as 
its district sales office. 


its 
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ected to Shake Up NLRB Soon 





HERE’S JOE FRAZER and the boys. 
Willys distributors called by J. W. Frazer, 


tors, Inc., to look back on 
the table; M. J. Golden, 
of the board; Harold Schott of Toledo; 
S. L. Davis of Chicago; Frank 


New York; T. B. Chard and C. J- 


939 and to plan 
general sales manager; 
Bert . W 


L. P. Kelley of Pittsburgh; A. W 
McEnaney of 


It’s a meeting of a cross-section of 
resident of Willys-Overland Mo- 
‘or 1940. Frazer is at the head of 
Ward M. Canaday, chairman 
/ilkerson, distributor in Tulsa; 
Pickett of 


Boston; P. W. White of St. 


Louis; Harold Bell, assistant to Golden and the others are the men who have 
made, designed and planned the new Willys. 





Chevrolet Truck Week to See 
* Completion of Long Test Run 


DETROIT. — National Truck 
Week, Jan. 8-13, will see comple- 
tion of a truck test run said to be 
without parallel either in the his- 
tory of the automotive industry or 
in the records of the American 
Automobile Assn. 

A 1%-ton Chevrolet truck, se- 
lected at random from the as- 
sembly line in Flint by AAA of- 
ficials, has, for the past two years, 
been engaged in the most exten- 
sive road test of its kind ever re- 
corded. Establishment of a new 
world record for sustained and 
certified operation is claimed for 


Electric Auto-Lite 


Offers New Type 
Storage Battery 


TOLEDO. — A new storage bat- 
tery, now being stocked by Auto- 
Lite battery dealers, is announced 
by U.S.L. Battery Corp., a division 
of Electric Auto-Lite Co. 

Outstanding feature of the new 
Auto-Lite battery is its definite 
reversal of conventional battery 
behavior, it is said. For, whereas 
even the properly-cared-for battery 
is said to enter upon a slow pro- 
cess of deterioration from the 
moment it is given its electrolyte, 
the new Auto-Lite batteries are 
said actually to grow stronger in 
use. 

The feature is due to the discov- 
ery and perfection by Auto-Lite 
engineers of a revolutionary bat- 
tery oxide, patented and called 
“Activite.” This “Activite” is said 
to differ from commonly used bat- 
tery oxides in a variety of qualities 
—in having an electrical capacity 
far in excess of previous standards, 
and in the unusual process of actu- 
ally increasing this capacity 
throughout a much longer service 
life. 

Another factor by which Auto- 
Lite engineers are said to be 
lengthening the efficiency of their 
new batteries is the perfection and 
use of “Fibre-Glass.” This “Fibre- 
Glass” is pure, spun glass, so por- 
ous that water passes through it; 
yet the sheeting into which it is 
woven for application to the “Ac- 
tivite’-covered plates, is so close 
that not even the finest oxide par- 
ticles can penetrate its protection. 
Thus the new Auto-Lite battery 
permits the liquid electrolyte to 
circulate freely between the plates, 
yet holds the “Activite” coating so 
securely that there is none of the 
oxide “shedding” which becomes 
the chief cause of battery failure. 

“In supporting the dealers in 
bringing the advantages of the im- 
proved batteries to the notice of 
the present replacement market,” 
stated W. E. Blank, sales manager 
of the Auto-Lite Battery division, 
“we have developed an ingenious 
car owner plan designed to attract 
retail customers not alone for bat- 
teries, but for practically all the 
merchandise carried by the 
dealers. 

“In addition, the company now 
has available a complete Point-of- 
Sale Merchandising Plan for deal- 
ers’ use, aiding retailers’ in 
building up volume and profits.” 


the unit, with its completion at 
Ottawa, Canada, of the 100,000-mile 
run, the longest ever sanctioned 
and supervised by the AAA. 


In 1938, the Chevrolet test truck 
set out from Detroit aiming at 50,- 
000 miles of AAA-supervised opera- 
tion. Since that time, the unit has 
been on the highways almost con- 
tinuously, night and day, under all 
weather conditions, on all types of 
roads, in every state of the Union, 
and in Canada and Mexico. 


“From sub-zero to tropical 
weather, in the mountains and 
across the deserts, through the 
heavy traffic of America’s largest 
cities and in the lonely wastes of 


the Bad Lands, the Chevrolet test _ 


| 


truck has encountered every con-— 


ceivable operation condition,” said 
W. E. Fish, manager of Chevrolet’s 
commercial car department. “Every 
turn of its wheels has been re- 
corded by an official AAA observer, 
who has never been absent from 
the truck cab when the unit was 
in motion.” 


The most recent figures on the 
unit’s performance were issued by 
the AAA when the mileage was 
90,000. Complete reports on the 
finished run _ will be available 
shortly, S. E. Crick, AAA techni- 
cal supervisor, said. 

Highlights of the 90,000-mile 
figures include an average of 15.10 
miles per gallon of gasoline 
throughout 2,733 hours and 50 min- 
utes of running time, at an aver- 
age operating speed of 33 miles 
per hour, it is said; ton-miles per 


gallon of gasoline total 69.91. The ; 


unit carries a fixed “payload” of 


4,590 pounds, and has carried that | 


load throughout the run at a total 
cost per ton-mile of $.00429, it is 
said. Oil has been changed 40 
times, the report shows, and only 
five quarts have been added be- 
tween regular changes. 


The unit has consumed 5,961.8 
gallons of gasoline in its 90,000 
miles at a total cost of $1,158.40. 
Oil actually consumed by the 
truck from the start of the run to 
the crankcase change at 89,959.9 
miles was 84.78 quarts, the truck 
averaging 1,060 miles per quart. 

Only minor repairs and replace- 
ments are listed in the mainte- 
nance report, including six motor 
tuneups, four new sets of spark 
plugs, a new set of six tires and 
tubes at 32,937 miles, four new 
tires and tubes at 70,020 miles, and 
two new tires at 79,943 miles. 


Third gear was used for hill 
climbs 1,906 times and second gear 
103 times, the report shows, and 
water was added to the radiator 
16 times, the total amount added 
being 19 quarts, 1% pints. 

After appropriate ceremonies in 
Ottawa, on completion of the test, 


the unit will be completely disas- ; 
sembled, Fish said, and all parts: 


will be measured by the AAA to 
determine wear. A report will be 


issued by the AAA at that time, | 


he added. 


Martin Is Elected 


WOOSTER, O.—Roy F. Martin, 
Wooster, has been elected president 
of the Wayne and Holmes County 
Auto Dealers Assn. Hershel Sprowls, 
of Orrville, was elected vice-president 
and Ray Matz, of Wooster, is secre- 
tary-treasurer. 


of 





Upward Trend 
Is Seen in Use 


Of Nickel-Steg 


NEW YORK.—An upward tren; a 


in the use of nickel-steels by ty, 
automotive industry is indicaty 
by recent developments, according 
to Robert C. Stanley, chairman ap; 
president of the Internation, 
Nickel Co. 


“Buses and trucks,” the annu 
review declares, “continue to ¢, 
tend their uses of nickel-steels ty. 
cause of the severe service and thy 
insistence of owners on low main. 
tenance costs. The competitiy 
situation in the passenger car fie 
in Canada and the United Stat, 
continues keen. Labor costs hay 
increased in the past year, but cy 
prices generally have been mai. 
tained at more or less the sam 
level, and material costs hay 
been under pressure. A slightly 
lower quantity of nickel has bee 
consumed per passenger car dur. 
ing 1939, though developments in 
dicate an upward trend in the 
of nickel steels. In addition to ¢ 
tablished uses, all passenger can 
and trucks now use some form o/ 
nickel alloy’ steel for 
valves. 

“The magnetic characteristics 
low temperature of 29 _ percen 
nickel-steel are utilized in gen 
erators and speedometers. Smal 
pieces of nickel-steel operate 4 
low temperatures to increase aut 
matically the charging time of th 
generator or to correst the speed 
meter reading. 

“A United States automobil 
manufacturer has adopted a » 
called choke stove, which give 
quick cold starting and permits 
much shorter warm-up period. 
tube of inconel runs through 
exhaust manifold, where it is di 
rectly in the flame. 

“The use of over-drives is no 
standard equipment on_ seve 
cars, where previously it was 0) 
tional. This is resulting in an i 
creased consumption of nickel } 
cause nickel steels are used exter 
sively in these parts.” 


Roache Heads Assn. 


CAMDEN, N. J.—Arthur S. Roacl 
has been elected president of 
Camden Auto Trades Assn. Other If 
officers of the group include: Vic 
president, Edward Fisher; t 
urer, John H. Gardner jr.; secretar 
Clarence B. Richardson; board ( 
overnors, Morgan Hatch, life mem 
er; Henry S. Vollmer, Barclay W 
Gibbs, Horace Harvey and John | 
gram. 





YOU'LL ENJOY LETTING THIS BELLMAN 


FRONT FOR YOU IN NEW YORK! 


When you check in at The Lexington, 
you’ll immediately sense that the set 
vice here is truly personalized! No 
matter how long you stay—or how 
often you return—you’ll always te 
ceive the same courteous attention 
every member of the staff. Discovet 
HOME OF THE for yourself how much 
FAMOUS more enjoyable it is to 
teen stop at “New York's 
vs! : friendly hotel”! 


: Mele 
ie 


; CHARLES E. ROCHESTER 
‘ Vice-Pres. & Mung. Dit. 


LEXINGTON AVE. at 48th ST., NEW YORI 
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Powwow 
ntire New York advertising 
of Liberty magazine, led by 
J, Elder, advertising director of 
yiaefadden Publications, H. A 


Wise, advertising manager of Lib- 
_ and R. A. Feldon, eastern ad- 
yertising Manager, left Friday (5) 
on the Orange Blossom Express 
for an 11-day convention in Miami, 


rive other Liberty offices: C. H. 
shattuck, western manager, Mac- 
fadden Publications: O. A. Feldon, 
Chicago manager of Liberty, and 
staff; H. N. Williams, Detroit man- 

r and staff; Jay Slocum, New 
England manager, J. M. Dooher, 
Pacific Coast manager; and Arthur 
Sherrill, associate publisher of 
Liberty’s Canadian edition and the 
Toronto and Montreal staffs, will 
converge on Miami from their re- 
spective cities. 

Convention, held at the Mac- 
fadden-Deauville, is in recognition 
of Liberty’s progress in 1939. 
Ninety new advertisers helped 
gwell Liberty's total advertising 
revenue for the year to $4,693,770, 
an increase of $1,221,037 over 1938, 


it is reported. 


Biggest? 

Believed to be biggest paper 
ever issued, Memphis Com- 
mercial-Appeal’s centennial edi- 
tion (dated Jan. 1, 1940) contains 
$28 pages and brings 50 cents 
per copy. 

Commercial-Appeal is repped 
in Detroit by Ace Bailey. 


Campaign 

National advertising campaign, 
launched by the Bear Mfg. Co. in 
behalf of service shops offering 


4 safety test and correction service, 
Mis scheduled to begin in the Apr. 


15 issue of Time magazine. 
“Purpose of this campaign is 

to sell the public on the value of 

service rendered by Bear- 





Motorist Taxation 
Hits $1,781,095,000 
In Twelve Months 


WASHINGTON.—National High- 
way Users Conference reported 
last week that in 1938 the vast sum 
of $1,781,095,000 was collected in 
taxes on the ownership and opera- 
tion of automobiles. Of this 
amount, $1,217,344,000 was in spe- 
cial state and local taxes levied 
expressly for highway purposes. 
The remainder, NHUC stated, was 
a direct contribution in support of 
the general government. That fig- 
ure specifically was $563,751,000. 
In its 1940 edition of “Registra- 
tion Fees and Special Taxes for 
Motor Vehicles,” it is brought out 
that motorist-taxation has no “uni- 
versal formula.” Collection meth- 
ods vary widely and more than 20 
different bases are used to com- 
pute registration fees and about 
a many tax combinations as 
there are states. And state gasoline 

rates vary from two to seven 
cents a gallon. 


Of special interest is the figure 
: ich shows that diversion of 
ighway funds continued in 1938 
the staggering total of $157,516,- 
eho nore led the states in 
the i income and also headed 
a ist of diversion states. Penn- 
wania had the equally dubious 
i re of running second in the 
St of states using monies raised 
a Special levies on motorists for 
ty €ral governmental expenses, 
others on the list included 


Ohio Californi 
’ a, N ; 
and Hllinois i ew Jersey, Texas 


ICC Rules Bankruptcy 


~ ithin Carrier Control 
great PUNGTON.—A decision of 
caret importance in the motor 
tg field was handed down last 

by the Interstate Commerce 


mmission when it ruled that dis- | 


onea 
of pauance of operations because 
tier’ ankruptcy is within the car- 

§ control and that under the 


r , 
oe peed of the motor carrier act such | 
/“erruption of service voids the | 


rm ‘ “ ” 
rights. Claim to grandfather 
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The News of Automotive Advertising 


By Pete Wemhoff 





AUTOMOTIVE NEWS, JANUARY 8, 1940 
St. Paul Dealer to Devote 
New Building to Used Cars 


‘owner of the St. Paul dealership, 









equipped shops,” according to 
Will Dammann, president of 
Bear Mfg. Co. “The program 
advertises what the user of Bear 
equipment has to sell rather 
than the equipment itself.” 

A special “Time for Bear” issue 
of “Line-Up,” the Bear house or- 
gan, has been enlarged to include 
complete details of the campaign 
and information on how to cash 
in with Bear service by taking ad- 
vantage of the Bear Add-A-Unit 
plan. Several of the Time adver- 
tisements are shown to give oper- 
ators additional talking points for 
use in selling their customers. 


Louis Stoll 


Louis F. Stoll, 50, vice-president 
and director of McGraw-Hill Pub- 
lishing Co., died Thursday in New 
York after a long illness. 

Stoll was associated with Class 
Journal Co., publishers of Motor 
Age, Motor World and Automotive 


The president of a large department store in 
Cincinnati wrote, “We have for many years 
found it productive to advertise in The Christian 
Science Monitor. We know from past experi- 


Industries, from 1914 to 1925, when 
he assumed charge of the McGraw- 
Hill periodicals, Transit Journal, 
Bus Transportation and Aviation. 


Named 

Ray C. Blackwell, Detroit man- 
ager for Country Home until its 
demise in December, has been 
appointed Detroit manager for 
Pathfinder, oldest newsweekly, 
it’s announced by Emil Hurja, 
publisher. Office will be Path- 
finder’s first in Detroit. 

Blackwell, former admanager 
for Automotive News, has been 
admanager for De Soto and ac- 
count man with MacManus, John 
& Adams agency. 


Milepost 
Feb. 18 the Seattle Times be- 
comes the 25th member newspaper 
of This Week magazine. ce 
Addition increases This Week’s 
total circulation to more than 5,- 
750,000 big-city families. 


Resigns 

Dan Doody, with Gilman, Nicoll 
and Ruthman for 2% years, has 
resigned effective Jan. 13. 

For past year Doody has man- 
aged Detroit office of newspaper 
reps. 


Cincinnati 


Special to Automotive News 

ST. PAUL, Minn.— Holt Motor 
Co., (Chrysler - Plymouth distribu- 
tor) has opened a newly con- 
structed building which is being 
used for the exclusive sale of used 
automobiles, at Fifth St. and Main 
Ave., here. 

Constructed at a cost of approxi- 
mately $40,000, the building is said 
to be the first structure of its 
kind in the Northwest devoted ex- 
clusively to the display and sale 
of used automobiles. It has room 
for display of more than 100 used 
automobiles on the floor area of 
13,000 square feet. 

The building is one-story in 
height and has a 90-foot frontage 
on Fifth St. and a depth of 150 
feet. It has three conveniently lo- 
cated entrances that make for 
ease in the movement of automo- 
biles. Brick and stone have been 
used for the exterior facing. 

In commenting on the comple- 
tion of the structure, Charles P. 
Anderson, manager and part 


ae cI 
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said: 

“We have long felt that used 
car buyers as a rule have not 
received the consideration they are 
entitled to. 

“With the completion of our new 
building we are able for the first 
time to show our complete stock 
of used vehicles under one roof 
and in a_ satisfactory manner 
which, we believe, will meet with 
the approval of prospective cus- 
tomers,” he continued. “Weather 
conditions will no longer be a 
factor to discourage used car shop- 
ping at our location, night or day.” 

The new automobile display 
rooms are located at 199 Pleasant 
Ave. The Holt company was 
founded 33 years ago by its presi- 
dent C. L. Holt, and has grown to 
be one of the largest Chrysler- 
Plymouth distributorships in 
America. 


Chris Sinsabaugh’s sparkling 
“Sparks’’ column is read by the 
‘‘wide-awake’’ in the industry. 


retailers advertise in 


The Christian Science Monitor 


ence and from sales checks handed to us each except the Monitor.” 


month that Monitor advertising is worth while.” 

Another Cincinnati advertiser reports, “In 
completing our fourth year in business we wish 
to expresss our appreciation for your fine co- 


operation in handling our advertising during profitable. 


this period. We have found in checking our 
advertising that The Christian Science Monitor 


was one of our best mediums.” 


“For the past ten years,” wrote the general 


been a constant advertiser in The Christian 
Science Monitor During that period of time 
we have tried several so-called class publico- 
tions and have dropped every one of 


\ 


These fine results from Monitor advertising 
are not unusual. Merchants in more than 800 
cities in the United States regularly place their 
advertising in the Monitor — because it is 


Monitor readers are unusually loyal to 
Monitor advertisers. Evidence of what that loy- 


alty means to those advertisers will be given 


manager of another Cincinnati store, “we have to any Monitor office 


(Names of advertisers quoted will be given if requested ) 





interested executives upon request being made 
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AUTOMOTIVE NEWS: JANUARY 8, 1940 


New Passenger Car Registrations, All States for November, "39-33 


- Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 
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AUTOMOTIVE NEWS, JANUARY 8, 1940 


Output Holds Steady at 84,316 Cars and Trucks 


—_ Total Is Expected 
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Tow tClosed. 
* | ‘Revised. tIncludes trucks. {Clo the correspond- 


ing period of 
last year. 
General Mo- 
tors’ group to- 
tal for the 
week remained 
fairly steady at 
35,599 cars and 
trucks, which 





Two Measures ; 
Are Sponsored 363A 


By S. C. Dealers 
conn ces BI@ LATHES 

being sponsored in ae aie — 
ceisler Beales Anum They are |MORE RIGID ON NICKEL C.1. 


a uniform motor vehicle safety re- 


sponsibility measure and an 

amendment to the present state | Latest contribution to improved 

automobile attachment law. metal cutting is the “Carbo-Matic” 
Accidents are increasing each | Production lathe made by W. C 


year on the state’s highways, it is|Lipe, Inc, Syracuse, New York, 


“| Nov.’s 231,571 Car Sales Up 


ucky 


® ° ® - . 
AN's Production Estimate To Exceed 100.000 Passenger Car Registrations 
WEBES Inne ae Only) oscil P : Eleven Months, 1939-1988 
- 6, DEC. 30 tani Units This Week Nov. Nov. 1989 1988 Unit 
wok Same Week Dec. 1939 to By Pete Wemhoff Total Pos. 1939 Pos. 1988 Pos. Gain 
n yeek Ended 1989 Total Jané6 Associate Editor Chevrolet 59,520 1 533,522 1 413,205 1 120,317 
— Jan.6 1989* Dec. 30* Revised Revised 190 DETROIT —With pl 7 
b ‘ i ants still 77 2 
abama GEN. MOTORS 35,599 31,700 36,761 190,454 1,528,531 35,599 operating on a touring basis be- | Ford er a 2 ace 2 aia ; ‘aa 
rizom | Chevrolett ...... 21,000 19,750 22,500 111,905 930,182 21,000 cause of the holiday, car and | Plymouth 11,772 6 1, 3 . 
Buick ....----- . 5459 3,827 5,556 29,531 231,221 5,459 truck produc-| Buick 26.863 3 194410 4 147,934 4 46,476 
aan, | Pontiac -------: + 7 casa 4,105 sane a. 83a — = | See . 3.570 13 166809 5 87840 5 78,992 
Oldsmobile ........ 3,800 ‘ 58,504 remain prac- : -- ~ 
___ | (gdillac-LaSalle ... 740 985 800-4810 «$8506 0740 tically un-, Pontiac ae ea sl le 
fornia FORD SbSSSOF CO CEE EES 20,050 18,080 20,220 102,611 857,687 20,050 changed fro m) Oldsmobile 16,780 5 129,615 7 T8377 ‘ 51,238 
EEE Aveivtesses cei = 15,450 = $7,450 = 17,500 the Previous| Studebaker 8741 7 76,238 8 37,113 10 39,125 
Mercury ..--------- 2,030 2,006 000 week. However. 184 14 60 9 39,732 9 20,530 
rte tincoin-Zephyr .... 550 600s SS5B—2955 21,565 550 with return of | 7 —* > _ 
Sic, | CHRYSLER ........ 19,150 18,860 19,270 93,195 756,057 19,150 ieee Gee eae SF lL 
out | 'plymoutht ......... 9,250 10,150 9,270 48,070 381,070 9,250 this week, it is| Hudson ................ 8671 8 55,18 11 36,200 11 18,964 
—— | podget ..----. .... 6200 5,990 6,200 $2,175 244,238 6,200 expected that] Packard _. ..... 7,969 9 55147 12 44953 8 10,19 
“we! Chrysler ..-...- ves ens san vase yo on aaa | pe Se uae Nash ................... 4844 11 49273 18 28,119 13 21,154 
sais DEBAKER} a $ 2565 18519 11552 | 4 | fop the 100000-|De Soto ......... ... 2,019 16 49,087 14 30,431 12 18,606 
__ | gUDSONt ........... 1,200 925 1,048 8930 82,161 1,200 unit mark. Cadillac-LaSalle ...... 4,003 12 31,342 15 22604 14 8,738 
orgis | NASH ....----------- as — “7 coe oo a Final assemb-/ Lincoln ............ 1,903 17 17,817 16 15,084 15 2,733 
___ | PACKARD .......... ’ 6,385 i lies for the past | Willys-Overland ........ 2,107 15 12917 17 11,895 16 1,022 
an |muROvERLANDY  ¢ 6 ff Se wee titled Graham OO ATS aT ane 
Timo, | QRAHAM .......-... + 170 t t+ 3,289 ¢ trucks, which|Hupmobile ............. 13 19 900 19 958 19 58* 
no’ | qUPMOBILE ....... Z 80 : = 770 : contrasts with/ Miscellaneous - .. 145 2.861 1,326 1,535 
— | WISCELLANEOUS+.. 6,100 6,150 6,200 31,800 207,586 6,100 87,248 units in 
dians mane —— —_———_ | the previous 71 2,406,833 1,664,048 742,785 
an | QUUMRF...........: 84,316 77,574 87,248 460,196 3,715,799 84,316 | week and 77,-| Total................-. 231.5% 
574 vehicles in| *Loss 


'39 Total to 2,406,833 Units 


laine | DETROIT.— November registra-| istered in the first 11 months of 
tions of new passenger cars bring | 1939. This is 34.56 percent over the | 
lang | the total for the first 11 months of | 333,875 purchased in the same pe- | compares with 
1989 to 2,406,833 units, according to | riod of 1938. 36,761 units in 
sets | & + Polk & Co. figures. November truck registrations for | the previous 
This represents a gain of 44.61/| the nation totaled 41,286. This rep- | week and 31,700 units in the com- 
— | percent over the same period of | resents a gain of 72.43 percent over | parable period of 1939. Chevrolet 
igan 1988, when a registration total of | the 23,943 registrations recorded in | continued to lead the GM divisions, 
1,664,048 was recorded. November, 1938. It is 8.87 percent | followed in order by Buick, Pon- 


— 
siana 





sot! Complete records for November better than October registrations | tiac, Oldsmobile and Cadillac- ; om which features completely auto- 
— | show a total of 231,571 units were of 37,923 units. | LaSalle. aie’ ion. i. aman matic operation. Principal operat- 
ippi | registered in the United States. Se | Chrysler divisions, which are | responsibility of accidents directly |ing functions are controlled hy- 
__ | This is 15.29 percent above the 200,- | still filling orders accumulated |on the owner or driver of vehicles | draulically by simply pushing a 
ouri | 8 units registered in November, 1939 Car Sales 'during the recent strike, turned|—is looked upon as a solution to/| lever. Like many other machines 


the problem. Under the associa- | designed for heavy-duty, mass pro- 
tion’s bill, if a driver or owner | duction precision work, the “Carbo- 
cannot pay for damages done by | Matic” is a massive, rugged piece 
the vehicles involved, the driver’s|0f equipment possessing great 
license and registration card are | rigidity. Ruggedness is essential 
suspended until satisfactory settle- | for real precision work in mass 
ment has been made. production plants. It is 

The association’s legislative com- ' that the substantial base of this 


1988, and 8.93 percent above the ‘out 19,150 cars and trucks last 


a ” & 
ans | 12586 total for October this year. , Hi 1M week. This figure compares with 
7 In the truck division, Polk re- Third 5 hest =" P = in pn previous week 
i a total of 449,288 units reg- | } an ‘ in e corresponding 
a | rts | Buffalo’s History [Derod of last" year.” Following 
on | BUFFALO, N. Y.—Two-thirds as | Plymouth, the corporation leader, 
- P| i A tivit | many automobiles were bought in | Were Dodge, Chrysler and De Soto. 
— an ctivity the Buffalo area in 1939 as in the; Operations in Ford divisions| ° Y 
hire | Bantam... ... steady; 65, four days! record-breaking year of 1937. Last showed only a slight decline for | mittee, working with President C. | machine is of high strength. Nickel 
Buick...... steady; 5,459, four days! year’s gain over 1938 was 54 per-|the week, totaling 20,050 cars and | F. Johnson, of Charleston, is com- | cast iron. The exceptional physical 
sey | Cad.-LaSalle steady; 740, three days | cent. ‘trucks as against 20,220 units in| posed of Charles G. Vogell, Co-/ properties of this Nickel alloy 
Chevrolet..steady; 21,000, four days} Tota) 1939 new car registrations|the previous week. A year ago) lumbia, chairman; D. D. Salley, | make possible a sturdy, rigid base 
“ico | Chrysler...steady; 2,000, four days| 5, rie county, with the final few | Ford divisions assembled 18,080 Orangeburg; J. B. Roddey sr. Co-/ without resorting to unnecessary 
De Soto...steady; 1,700, four days| gays estimated, reached 22,250 cars. | Vehicles. Production of Ford cars | lumbia; Fred A. Fuller, Green- | weight or bulk. In addition, Nickel 
— Dodge... steady; 6,200, four day’ | J+ was a figure that was exceeded | and trucks paced the company’s | ville; Ernest Burwell, Spartanburg; cast iron possesses inherent damp- 
om | Ford...... steady; 17,500, four days! oniy in 1937 and 1929. Annual reg-| current assemblies, with Mercury | a > oa z ing —— hot yr aid 2 
TMD sacccccccncnsecscses closed | istrations of new cars in Erie|and Lincoln-Zephyr following in! B - ee ead FW. ing vibration an = : — to 
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ina Hudson...steady; 1,200, four days follows: 
ED <nidixisadacecsaad closed ae saad 22.250 that order. | Thomas, Kingstree. operation and 
ota Lincoln beeen steady; 550, four days 1938 Ree ena 14.401 Packard resumed operations last | eae permanent ac- 
_ | Nash...... steady; 1,152, four days amebiasis "30.851 week following a week’s inventory, Canada Places Orders curacy. 
hio Olds....... steady; 4,200, four days Eee ae 10.889 while Studebaker and Willys-| MONTREAL.—The War Supply THE 
Packard..resumes; 1,000, four days 1929 ; 29 937 Overland were closed. Hudson’s Board has placed an order for delivery 
— | Plymouth..steady; 9,250, four days) = *"*" ort . bli a | trucks valued at $35,155 with the Gen- INTERNATIONAL 
m | Pontiac....steady; 4,200, four days, The used car market closed the | 28semblies topped the Sedependent | ang Motors Products of Canada, Ltd., 
~ | Gaibekes ..... Dee oe closed | year in one of the most favorable | group, followed by Nash, Packard —o — | pact Se << a — NICKEL COMPANY 
NE ice cebcheatw eee’ closed | positions in many years. ! and Bantam. | the Ford Motor Co. of Canada, Ltd. | inc. Hew Verk, &. ¥. 
' Car Registrati 
; New Passenger Car Registrations by Months, 1939-1938 
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Gross Income Tax Regulation Hits Indiana Dealers 
All Goods Sold Out of State | 


Are Affected by Court Ruling y,.,, 


Special to Automotive News 
INDIANAPOLIS.—Manufacturers 
of automotive equipment and 
dealers in the border cities of 
Indiana are stunned at a new rul- 
ing of the state gross income tax 
department, substantiated by a 
decision of the Indiana supreme 
court, that all goods sold outside 


Ark. Truckers 
Seek 50% Cut 
In Load Rates 


LITTLE ROCK, Ark.— Truck 
freight lines are attempting to re- 
duce truck-load rates an average 
of 50 percent on scores of com- 
modities at a hearing before the 
Arkansas Corporation Commission. 
The motor carriers are asking that 
they be permitted to charge the 
same rate on 7,000 pounds from 
one consigner to one consignee as 
are scheduled by the railroads on 
40,000 pounds. | 

The hearing was sought by the 
Associated Motor Carriers of Ar- 
kansas, Inc. It is commission case 
No. 1,466. Notice of the case was 
sent to all railroads, truck lines 
ahd traffic bureaus in the state. 

Loads of 7,000 pounds or more, 
shipped on one bill of lading for 
delivery on the same day, would 
be entitled to the new tariff if 
the request is granted. Traffic of- 
ficials state the case is one of the 
at eat ake recent months 
and forecast strong opposition b 
the railroads. ‘ r 

Nearly all agricultural com- 
modities would be included in the 
list of articles affected by the pro- 
posed rate. Petroleum products, 
one of the major sources of 
freight revenue, also would be em- 
braced in the classification. Other 
products would include: 

Canned and preserved foods, ce- 
ment, window glass, iron and steel 
furniture and similar articles, lard 
and its compounds, lead, liquor and 
wines, refrigerators, roofing ma- 
terials, seeds and newsprint. 


Robert M. Hi 


DETROIT. — Robert M. idey, 55, 
factory manager of Dodge Truck, died 
suddenly Jan. 2 in Harper hospital 

after being stricken at work. For 

he was associated with 
a = ao. with White Truck, 
oining rysler Corp. five years ago. 

rvices were held Friday. 





To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 


the state will be subject to gross 
income tax in Indiana. 


The high court ruled that this 
might be done when no chance of 
multiple taxation, such as by an- 
other state figuring in the trans- 
action, is involved. Heretofore, all 
merchandise sold in_ interstate 
trade has been exempted from 
Indiana’s gross income tax. The 
tax is one-fourth of one percent 
for manufacturers and 1 percent 
for dealers. 


Gilbert K. Hewit, director of the 
state department, pointed out that 
the Indiana supreme court held 
“the tax imposed, if one which is 
not repeated by another state, is 
all that has to be paid and does 
not impose an improper burden 
upon interstate business.” The de- 
partment head indicated there 
would be no retroactive action 
taken. 


Litchfield Sees 
Tire Production 
Rising in Future 


AKRON.—A significant turn oc- 
curred in the rubber industry in 
1939 when the production and sale 
of tires for re- 
placement pur- 
poses reached 
the unexpected 
total of 37,000,000 
casings, accord- 
ing to P. W. 
Litchfield, presi- 
dent, Goodyear 
Tire & Rubber 
Co. This was a 
gain of 6,000,000 
units over’ the 
P. W. Litchfield previous year; it 

was the only im- 
portant gain made in this field in 
a decade, and it is indicative of 
higher production for the next 
few years. 

“Other branches of the rubber 
industry, particularly in the me- 
chanical goods division, fared well 
in the matter of volume in 1939 
and look ahead to continued im- 
provement,” Litchfield declared. 

“The wholesale value of rubber 
products manufactured in the 





United States in 1939 was approxi- 
mately $830,000,000. Unless war or 
internal political conditions alter 
the current trends, it now appears 
likely that 1940 will witness a 
somewhat larger dollar volume.” 
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DETROIT.—Future highway im- 
provements, aimed at _ further 
safety for motor vehicles, are out- 
lined by Loring A. Schuler in an 
article, “The Road Drives the 
Car,” in the Saturday Evening 
Post of Jan. 6. 


Engineers now are _ building 
“automatic highways, which swing 
you safely around curves without 
slackening speed, give you ample 
room to pass trucks without dan- 
ger of sideswiping, warn you by 
prepared condition of the pave- 
ment to get back on your side of 
the road, steer you through an in- 
tersection maze with neither words 
nor music from the traffic cops,” 
Schuler points out in the article. 


This newest type safety cam- 
paign is very young, has no slo- 
gans and seeks no publicity and 
doesn’t even ask the motorist to 
slow down, but its mechanical 
tricks already are beginning to 
show results, Schuler adds. 


“It will get more,” he continues, 
“as we create: 


“Freeways, which will limit city- 
gateway highways to through traf- 
fic, released from present hind- 
rances and hazards caused by side 
roads, driveways, parking, hot-dog 
stands and 25-mile zoning. 

“Separate roads for trucks— 
sometime in the future because of 
the high cost, but sure to come to 
relieve delays and accidents. 

“More four-lane-divided high- 
ways, especially for 10 miles each 


Truck and Bus 
Carriers Show 


Revenue Gains 


DETROIT.—The bus and truck- 
ing industry in the United States 
last year as a whole experienced 
one of the best years in its his- 
tory, according to the Wall Street 
Journal. Paralleling the general 
rise in business and industrial ac- 
tivity, travel over the country’s bus 
lines in 1939 increased, bringing 
the highest revenues in several 
years. Trucking companies had the 
largest volume of business on 
record. 

Truckers’ volume is estimated at 
above 16,000,000 tons of freight. 
This would compare with approxi- 
mately 13,000,000 tons in 1938, a 
gain of roughly 25 percent. 

Gross revenues for the truckers 
on the basis of a 25 percent in- 
crease are believed to have ap- 
proximated around  $900,000,000, 
which would compare with an esti- 
mated $700,000,000 in 1938. 

Net revenue of the _ trucking 
companies, however, has not 
paralleled the pace of increased 
tonnage, due in part to reduced 
rates. In some cases, these reduc- 
tions have been brought on by 
cuts in rates by competing car- 
riers. 

Highway bus transportation 
showed substantial improvement 
during 1939. One of the most in- 
fluential factors was the existence 
of the two fairs in New York and 
California. The bus companies, as 
well as the railroads, reduced their 
fares to induce travel over their 
lines. 


GMC Sells 242 Buses 
To 2 Transport Firms 


NEWARK, N. J.—Public Service 
Co-ordinated Transport and Public 
Service Interstate Transportation 
Co. have placed an order with 
General Motors Truck and Coach 
for 242 buses, consisting of 108 
oil-mechanicals and 134 oil-elec- 
trics. 

“With placing of this order,” it 
was announced, “Public Service 
Co-ordinated Transport will have 
a total of nearly 500 oil-powered 
buses, the largest fleet of its kind 





in the United States. Public Serv- | 


ice also operates 600 all-service ve- 
hicles, the only fleet of its kind in 
the world, and the most versatile 
for urban service.” 


Automatic Highways 


re Already Paying Dividends—Will Pay More 
With Further Improvements, Says Writer 








side of cities, where congestion 
piles up and on hills where you 
can’t see what’s coming. 


“More three-lane_ roads, 
roughened center strips. 


“Longer sight distance for safe 
passing. 


“Shorter curves if passing must 
be prohibited—a very new idea in 
safety construction, growing out of 
the fact that drivers lose patience 
and take chances if no-passing 
zones are more than a mile in 
length. 


“Intersections scientifically chan- 
nelized by islands or pavement 
markings for the benefit of timid 
drivers. 

“Greater _ super-elevation of 
curves on high-speed highways. 

“Sandpaper finishes to prevent 
skidding. 

“Better stability of foundations. 

“Postponement of deterioration 
by intensive research. 

“Cement-concrete mixtures that 
will not buckle. 

“Rubber joints in concrete high- 
ways. 

“Eleven-foot traffic lanes for 
safe maneuvering at high speed. 

“Traffic stripes that are na- 
tionally understandable. 

“Smoother pavement as deter- 
mined by the bump-meter—old 
macadam often has 70 inches of 
bumps per mile; new concrete has 
been laid with as little as 3% 
inches of irregularities per mile. 

“Use of fixed-time light signals 
as defined by traffic count and not 
by pride or salesmanship—1,000 ve- 
hicles an hour is the minimum to 
justify the red and green lights. 

“Stronger bridges—quickly, if we 
should go to war. 

“More parking lots in cities— 
more necessary, engineers declare, 
than overhead highways, and a lot 
less expensive. 

“Pedestrian areas in cities, where 
motor traffic will be forbidden. 

“Some of these improvements are 
already in effect. All of them are 
being studied nationally, in high- 
way laboratories, on the roads 
themselves. Engineered safety is 
based not on guesswork, but on 
mathematics; not on emotion, but 
on science, research, electrical eyes 
and careful record keeping.” 


Studebaker Sales 
Of Used Cars Top 
190,000 During *39 


SOUTH BEND.—Based on esti- 
mated used car sales by Stude- 
baker dealers for the last 10 days 
of December, total used car de- 
liveries are expected to top 190,500 
units for the year, according to 
Geo. D. Keller, Studebaker vice- 
president in charge of sales. 

Used car deliveries for the last 
six months of 1939 are projected 
at 107,500 as against 55,813 for the 
same period in 1938. Total used 
ear deliveries for the entire 12 
months of 1938 were 108,390 units. 

Fourth quarter used car de- 
liveries of 55,786 units represent an 
increase of 182 percent over the 
30,577 sold in the like period in 
1938, Keller stated. 

With the exception of the first 
quarter in 1939, dealers’ stocks of 
used cars have consistently ranged 
from a 31 to 36 days’ supply. This 
turnover represents a marked im- 
provement over 1938 with a maxi- 
mum of 78 days’ supply and a 
minimum of 49 days. 

Studebaker dealers are closing 
one of the most amazing new car 
years in Studebaker history with 
only a moderate stock of used 
cars on hand, Keller pointed out. 
Based on current rate of used car 
sales, there is every indication, he 
said, that, new car deliveries will 
continue at their present record- 
breaking pace. 


with 





Fox Moves Up 


CLEVELAND.—Clarance G. Fox has 
assumed the poaten of purchasing 
agent for the Pump Engineering Serv- 
ice Corp., division of Borg-Warner 
Corp., according to D. E. Gamble, 
president. 


Farmers’ Income 


In Nov. Tops 
Both °38 and °37 


WASHINGTON.—Farmers’ cag, 
income from marketings and goy. 
ernment payments in November 
totaled about $740,000,000 compared 
with $707,000,000 in November, 1938 
and $716,000,000 in November, 1937 
the U. S. bureau of agriculturaj 
economics announced last week. 

Income from farm marketing; 
totaled $665,000,000, or slightly 
more than the $659,000,000 in No. 
vember, 1938, but it was still wel 
below the $713,000,000 for Novem. 
ber, 1937. Government payments of 
$75,000,000 were much larger than 
the $48,000,000 in November last 
year and the $3,000,000 for Novem. 
ber, 1937, but they were smaller 
than for October. 

For the first 11 months of 1939 
farmers’ cash income, includin 
government payments, totaled $7,. 
075,000,000 compared with $6,900- 
000,000 in January-November, 1938, 
Income from marketings last year, 
however, was smaller, totaling only 
$6,360,000,000 compared with $6- 
457,000,000 in the first 11 months of 
1938. Income from grains was 
about the same as in January. 
November, 1938, but income from 
cotton and tobacco was much 
smaller, more than offsetting in- 
creases in income from fruits and 
vegetables. Income from meat ani- 
mals was larger but returns from 
other livestock products was 
smaller. 

Income from marketings in No- 
vember declined less than season- 
ally from October and was slightly 
above the total for November, 
1938. After adjustment for usual 
seasonal change, the index of 
farmers’ income from marketings 
(1924-29 equals 100) increased from 
72.5 in October to 74 in November. 
Income from crops declined slight- 
ly less than usual in November, 
and income from livestock and 
livestock products increased, 
whereas both usually decline 
slightly. 


GM Shifts Personnel 


In Zone at Montreal 
MONTREAL. — Changes in the 
executive sales personnel of the 
Montreal zone of General Motors 
Products of Canada are announced 
by Roy D. Kerby, general sales 
manager of the Pontiac-McLaugh- 
lin-Buick-GMC Truck division. 

Guy Durocher is appointed East- 
ern zone sales manager of the 
Pontiac - McLaughlin - Buick - GMC 
division, and R. K. Smith, former- 
ly Montreal city sales manager of 
the same division, is transferred in 
a similar capacity to the Chevrolet- 
Oldsmobile division. 

William L. Grant has been pro- 
moted to sales promotion manager 
of the Pontiac-McLaughlin-Buick- 
GMC Truck division for all of 
Canada, with headquarters at 
Oshawa. Grant, formerly assistant 
sales promotion manager, suc- 
ceeds J. B. Sangster, who has gone 
to Windsor as manager of the re- 
tail store there. 


Used Car Index 


The average used car prices, 
taken from the weekly Used 
Car Selling Prices chart, shows 
the following: 


1988 High Low 
425 
412 
399 


Oct. 
Nov. 
Dec. 


492 


Jan. *512 
Feb. 
Mar. 


Apr. 


*Offering of higher priced 1938 
models lifts national average- 
+Inclusion of 1939 models in 
place of 1936 cars boosts aver- 
ages. 
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top and bottom prices on 1939, 1938 and 1937 
od 0078; as advertised in local newspapers of current 

SEDAN prices only used in this comparison. 
pers co-operating include: Boston—Globe; New 


ons yes, World-Telegram; Philadelphia—Bulletin; 








. s Pittsburgh—Sun Telegraph; Cincinnati—Post ; a. 
News; Chicago — Herald-American; St. Louis — e- 
Used Car Selling Prices Democrat; Atlanta—Journal; Dallas—News; Denver— 


As Advertised, Dec. 18-24. Post; Los Angeles—Times; Seattle—Times. 





























































































































P 
Ss Boston N.Y. Phila. Pittsb’g Cin’ati Detroit Chicago St. Louis Atlanta Dallas Denver Los Ang. Seattle Nat. Av. - 
4 an th V7 795- 7451 925- 745| 925- 795| 816- 721 
37 3§ 595 RIb- 4465 5 j 5a -— 599) 619- 5991 745- 629] 725- 695) 662- 581 
can "37 | __475- 450| 498- 395 | | 495 | G45- 495| 495- 397| 495- 395 | = 469 | l ] | 508- 483 
‘OV. — oC R05 R05- &8€ 
ot ’38 l | | 685 | 7 l i | 658- 658 
ared 
1938, 33 465 545 525- 465 549 595- 525 536- 495 
1937, “0” (39-61) °39 |1385 =| l | l ] | ] | | | 1885-1885 
ee. (38-60) "38 ee ee ——_—_ |i 
tings 37 598 l 675 | 795 689- oe 
shtly | Serolet Master "89 | 595- 525| 525 l | 625- 575| 595- 464 | | | | 649- 510| 545 | | | 589- 5 
No. "38 | 525- $75| 435 | | 495- 355| 447 | 425- 395 | | 445- 415| 499- 473| | 463- 403 
or 37 | 350- 327| 368- 245| 365 l 425- 269| 375- 295| 309- 265 375- 265| 429 $95- 865| 490- 468| 495- 475| 398- 330 
S of | Geqrolet 89] 525 | 540 | | | 595 | 547- 495| 635- 525 | | 595 | | | 695 | 795- 695| 616- 572 
than | 420 525 | 495 | 395 | 445 l 495- 475 | 565 | 477- 475 


EF 
& 


299- 245| 320 $95- 295| 327- 295| 345- 325 527 379- 290 



































POT 
aller | Gysler Royal ‘39 |_745 | 745 | ] | 697- 695 | | | | 845 | | 786- 695 
38 l 378 | l | 495 | 565- 497| 450 l l 685 735- 695 | | 587- 523 

= "87 449- 297 429 425- $05| 475 425 685 476- 346 
; ’39 a9 | | | [745 | | | ] | | | 822- 822 

$7. | Giegeler Imperial | 

900,- 38 | 538 | | | | | | | | | | | 588- 588 

1938, ’37 502- 502 

oe 790 «| | | | 79 ~—*| | | ] ] ] | 784- 784 

only | De Seto | 

$6. | 645- 498 | | 515 *| | 495 | 585 l | 760 580- 498 

8 of | 425- 295 | 395- 345 379- 375| 395- 205| 465 456- 361 

was me. | 645- 685| 685 | 695- 675 | | 675- 495 | | 695- 602 

i | 625- 863| 615- 485| 575. +| 515 ~*| | 495-445 | Bél- 484 

uch 423- 350 
in 565 

and ford V-8 “85” | | 








| 425 | 























rom 
was 
No- 
On- 
htly 
ber, 
sual 
of 
ngs 
“om 
ber. 
_ Rak. Kar 
Tr, 
~ 738 | 410- 410 
ed 37 | $95- $95 
ine 5 1015- 895 US5- 970 
38 | 795- 668 | | 695 | | | 795- 731 
374 495 | 585 | l | 595- 475| 545- 397| 495- 415| | 568- 429 
Inon-Zephyr——~—~SS SSC‘ CTC]: B85 2-902 
“m 381 725 |_795- 648 | 745 | 745- 695 | | 745- 695 | l | 675 l 679 
a 87] | 525- $28| 495 | 545- 495] | 495- 397 | | | | | 679- 525 | 548- 436 
ors | Nash-LaFayette 39 | | | | i | | | | | | | | 
les 880- 880 


37 a | | | 













| 495- 













































































































st- 38 | 495 | | | | | | | | 
~ Re ee od SS Te ee ee 
pr- 28 725 735- 745- 665 5 ~ 
a 738] 565- 499| 568- 455| 550- 495| 595 | 595- 495| 427 |_ 595 | |_ 495 | 599 |_ 525 | 665- 595 | |_562- 508 
in (000222202020 37] | 488- 369| 465- 395| 467 | 564- 395 | | | | 465- 295| 423- 375 | |_ 525 | 478- 366 
ot | Oi Eight as B1~ 745 
——e 381 645 | 635- 598 | | | | 545 | | 595 | 549 | 
er "37 | 525 | | | | | | | 545- 495 | 
k- | Packard “190 So 895 795 875 } 
of 735 i l | 775 | 695- 645| 695 | 695 l | 695 | 795 
nt 87) 425 | 650- 475 | | 495 | 545 | | | | | 675- 505 
ic- | Plymouth Ts Bib 625- 478 495 j ; 
ne | 585- 252| 595- 485| 467 | 495- 395| 369 | 465- 395 | - 315| 499- 473| 895 625- 525 | 
. $85- $45| 295- 227| 425 | | 451- 244| 360- 229| 385- 310/| | 399- $15| 495- 425| 895 
ymouth Deluw 585- 569| 595- 575 695- 485 665- 495 596 575 
325- a 359 395- 325) 339 425- $25| 345 
Pontiac Six 739 | 685- 585 | | 687 | 675 | 685- 595| 645- 595 | 
738) 464 | 690- 515 | | 567 | 575- 649| 635- 480| 565- 495 | 
87 | _305- 879| 450- 335| 395 437- 425 445- $97| $85- 375 | 400 449 a ee 
Punting Eight 39) 750 ~—=CS | | | | | | | | | ] | | 750-750 
"83 | | | | mz ! : | | | | | 499- 499 
| 






499 
"37 | 425 | | | | | 398 | | | 411- 411 















Studebaker Commander So 687 865- 765 o1- 
"88 | | 545 | | 505 ] ] 505-550 | 571- 550 
r en | 
738 |_ 575 | | | | | | ] | 589 | 795 | 656- 656 
37 | | | | | | | | | | | 
nN eenrtecd tnctienid anita mended. eee 
38 | | | | | | | ] | 375 











| 375- $75 

| 365 | 242- 171 

National Average, All Makes, Dec. 24—$584-$544 

National Average, All Makes, Dec. 17—$616-$548 

Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled excluswely by Automotive News as a copyrighted feature 

his is the first time anywhere that bona fide top and bottom prices have been compiled from published figures to establish the trend of the market and the resulting national index. 
Where no prices are quoted, no car of make and model was offered during the period covered. 
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Used car prices in Columbus, Indianapolis. Minneapolis, New Orleans, Tulsa and San Francisco appeared on this page last week and will be published again next week 
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John A. C. Warner, present general manager of the SAE, has 
- some 7,000 engineers on the society’s membership rolls. 


PAST SAE PRESIDENTS 


Elected 
Member Served 
A. L. Riker (Deceased 1930)............. 1905 1905-7 
Wie EE Mb wea sear SENG RUNG NS Sascesdews 1905 1908 
Henry Hess (Deceased 1922)............ 1905 1909 
H. E. Coffin (Deceased 1937)............ 1907 1910 
Henry Souther (Deceased 1917)......... 1905 1911 
H. F. Donaldson (Deceased 1912)........ 1905 1912 
Be, Gee ME seit we bessdedae Ke ssaewers 1905 1912 
eo 1910 1913 
H. M. Leland (Deceased 1932)........... 1909 1914 
W. H. VanDervoort (Deceased 1921).... 1908 1915 
Russell Huff (Deceased 1930)............ 1907 1916 
ee TEES ere 1908 1917 
eer rer err 1911 1918 
C. M. Manly (Deceased 1927)............ 1914 1919 
Be Ti PRE Ke we eect vscensccssessccsces 1910 1920 
EE TI 60.6 ohdeeeeebs-csuweswese 1911 1921 
4 5. 2 ee re rene 1910 1922 
Be EE bE ite se case Scusuekwes Saien 1905 1923 
Pe I oS pb een ocd wale dae< edna nisin 1912 1924 
H. L. Horning (Deceased 1936)......... 1910 1925 
ee OS rer eer errr 1919 1926 
Bs Be NE bk ocsicacic free hase eenean was 1916 1927 
Nt Sins a tds can daceeeada camaes 1906 1928 
se OND iin swine sene des enna sda 1912 1929 
ee esos cic ce sid ewan iaadataeae 1917 1930 
I i566 oad sas duGadesansaeacaie 1916 1931 
pO ER ee ee err 1910 1932 
ee, Oe ER oa sv neeennceene sad ew anes 1918 1933 
D. G. ets tCS dt e TEER ROMA K ES 1912 1934 
Es aides ie cidacedeeseenlemmis 1914 1935 
ee caren Sosa ae es eee eee eae 1912 1936 
pO er er eer errr 1922 1937 
C. W. Spicer (Deceased 1939)............ 1910 1938 
ee ae ES Sn oiao 25 GG Aiea eensek cee Se 1926 1939 


Chapter LIiI—Growth of the SAE 


Which brings in in an apropos manner how the found- 
ers of the original SAE had to coin a word for its title. 
When they selected the name “Society of Automobile 
Engineers” they could not find the term “automobile” 
in the dictionary. So they drafted their own definition, 
which was: “anything that moves on the earth, under 
the earth, in the water, on the water, or in the air.” 
This is not too far removed from the present definition 
of “automotive,” which is: “ ining to locomotion 
by vehicles which contain their propelling power within 
themselves, or to vehicles so propelled.” 

Entry of the United States into the World War in 
1917 gave the SAE its big opportunity to prove its 
worth. One of the first jobs it tackled for the War De- 
partment was to design a three-ton truck having a five- 
ton capacity. Starting in May, 1917, conferences were 
held to standardize different components to meet this 
end. Then the War Department decided that it was not 
practical to adapt existing models to the specifications 
and asked for a complete new vehicle that was stand- 
ardized from front bumper to tail _ By Aug. 1 the 
society was ready to begin the work. By Sept. 10 the 
job was practically 90 percent finished and the chassis 
was designed a few days later. By Oct. 1 the details of 
the design were completed and checked and a week | 
later a sample truck was built—69 days between the 
calling together of the engineers and the completion of | 
the first sample. ; | 

And ‘then came the great engineering triumph—the | 
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designing of the Liberty aircraft engine by E. J. Hall, 
of Hall-Scott, and Jesse G. Vincent, of Packard. Doing 
the job for the SAE, the two completed the preliminary 
designs in approximately 48 hours, which task was done 
while the engineers were incommunicado in a Washing- 
ton hotel suite. A month later the design had been ap- 
proved by the Aircraft Production Board and the first 
engine turned over to the Bureau of Standards. 

So the Class B truck and the Liberty aircraft engine 
were the contributions of the SAE to the United States 
Government. 


_ The growth of the society has paralleled that of the 
industry. Emphasis of its various activities has shifted 
as the needs of the industry have changed and the so- 
ciety’s aim continues to be of the greatest service to its 
members, their industries and to the nation through 
their industries. All this means co-operation, not only 
within the society but with the government and related 
organizations. : 
Finger in Many Pies 

Through the years the SAE has maintained close 
contacts with and supplied technical information to such 
government services as the Interstate Commerce Com- 
mission, the Bureau of Public Roads, state motor ve- 
hicle enforcement officials, highway and motor vehicle 
Officials, the Army and the Navy. Also with such or- 
ganizations as the American Standards Assn., Ameri- 
can Society for Testing Materials, Automobile Manu- 
facturers Assn., National Research Council, National 
Safety Council and many others. 


The SAE has its finger in many pies and there are 
10 major activities in which it is most prominent. As of 
today there are committees handling the problems of 
trucks, buses and railcars, transportation and main- 
tenance, aircraft and aircraft engines, production, 
diesel engines, fuels and lubricants, tractors and in- 
dustrial power equipment, passenger car bodies and the 
passenger car itself. 


That isn’t all, either. The society networks the coun- 
try with its meetings, both the national as well as the 
sessions of its 22 sections. It is estimated that in a 
given year audiences at these meetings aggregate some 
25,000. The annual meeting and the specialized meet- 
ings of the society include the various automotive 
branches covered by the society’s 10 professional ac- 
tivity committees. Illustrating this broadening out, 
there were 32 engineers present at the single session of 
the first SAE annual meeting in 1906. The 1940 annual 
meeting, to be held in Detroit Jan. 15-19, will have 20 
sessions, approximately 35 papers, the SAE engineer- 


ing display and an attendance of more than 2,500. Also 
40 committee meetings are scheduled at the time of 
this five-day meeting. 


As to the growth of 
the little acorn of 1905, 
there are now close to 
7,000 on its member- 
ship rolls. Four years 
after the organization 
of the society the mem- 
bership was 393. 


Undoubtedly great 
credit is due the late 
Coker Clarkson for put- 
ting the society on an 
even keel in its forma- 
tive days and carrying 
on an aggressive cam- 
paign for the broaden- 
ing of its scope of 
operations. Yet it has 
remained for John A. 
C. Warner to pick up 
the torch and carry on. 
The present secretary 
and general manager 
took over in 1930 and 
since that time no 
grass has grown under 
the society’s feet. 

Warner came on the 
job from South Bend, 
where he had been chassis experimental engineer and 
supervisor of the proving grounds maintained by Stude- 
baker. Prior to that Warner was on the SAE staff as 
research manager and sections and meetings man- 
ager. He has a war record, too, as engineering officer 
in charge of numerous projects of the Air Service Tech- 
nical Section. Earlier he had completed an officer’s 
course at the Ecole Superieure d’Aeronautique in Paris, 
following his graduation from Worcester Polytechnical 
Institute and had considerable automotive experience 


abroad. 


Eprror’s Norse: This is the fifty-third instalment of 
Chris Sinsabaugh’s memoirs. Succeeding chapters 
will appear in subsequent issues of AuTomotive News. 





C. F. Clarkson, first general 
manager, who made the blue- 
prints for what now is the So- 
ciety of Automotive Engineers. 











N.Y. Group Seeks 
Public’s Opinion 
On Motor Taxes 


BATAVIA, N. Y.—Roy A. Porter 
of Elba, N. Y., chairman of thy 
New York State Highway Usery 
Conference, told Batavia Kiwanj 
Club members at a meeting her 
that research work will be under. 
taken in the coming year in an ef. 
fort to get a true expression of 
public opinion on motor vehicle 
taxes. He said no such study hag 
ever been made before and that jt 
should be of value and guidance ty 
legislators. 


“Protests against diversion of 
motor vehicle tax funds for gen. 
eral state uses have come from th. 
profit group—those who make 
money out of road construction 
work,” Porter declared. “Most of 
the protests against the gasoline 
taxes have been under the leader. 
ship of the petroleum companies 
We have never had a true ex. 
pression of public opinion on these 
matters.” 


Porter said that he had accepted 
the chairmanship of the state con. 
ference because of the close rela. 
tionship of highways and agri- 
culture. 

“Studies of the subject thus far 
do not convince the conference that 
the diversion of about half of the 
$120,000,000 raised by motor vehicle 
taxes this year is generally un- 
popular,” said Porter. “We must 
realize that if the $61,000,000 were 
not diverted to general state uses 
this year we would have to pay 
taxes in other forms and perhaps 
the axe would fall just about the 
same place it is hitting now. 

“Perhaps it’s better to get this 
tax revenue where you can find it 
than it would be to levy higher 
taxes on real estate, etc.” 


Colo. Motor Tax 
Receipts at Peak 


DENVER.—All records were 
broken in 1939 in the amount of 
state income from the operation 
of motor vehicles, according to 
George E. Saunders, secretary of 
state. 

Saunders announced last week 
that the motor vehicle department 
took in $2,562,320 during the year, 
an increase of about $100,000 over 
1938. This included motor vehicle 
licenses, which alone totaled $2, 
269,030, or an increase of $89,412 
over the preceding year. The re 
mainder was made up of fees 
charged for issuing titles, opera- 
tors’ and chauffeurs’ licenses and 
court fines. 

During the year, there were 152- 
261 automobile title sales in the 
—_— as compared to 139,311 in 
1938. 


New Road Joint Filler 


Developed by Goodrich 
NEW YORK.— Development of 
an improved type of rubber high- 
way expansion joint filler, expected 
to reduce road maintenance costs 
by as much as $125 per mile an- 
nually, is revealed here by J. H. 
Connors, vice-president of the B. 
F. Goodrich Co., who announced 
that the first installation of the 
new filler will be made on two 
stretches of the Dixie highway 
near Daytona Beach, Fla. 

Made of rubber strips, the new 
fillers replace bituminous filling 
heretofore used in the openings 
left by engineers between pave- 
ment segments to allow for expan- 
sion and contraction in hot and 
cold weather. Installed snugly in 
the joints, the new fillers are said 
to eliminate the need for frequent 
replacements of the old-type ma- 
terial and also do away with 
bumpiness caused by swelling of 
bituminous material which often 
spreads unevenly onto the paving. 


New Hammer Patented 


MILWAUKEE.—Albert Johann, vet- 
eran automobile body repairman, has 
patented a new pneumatic hammer 
used in taking dents out of automo- 
bile bodies and fenders, which will be 
manufactured by the Milwaukee Elec- 
tric Tool Corp., makers of automatic 
portable tools. The new hammer 
equipped with floating dollies on both 
|the top and bottom, which permit it 
ito be operated by the inexperienced 
operator since the hammer auto- 
matically adjusts itself to any curv 
or flat surface. 
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(Continued from Page 1) 
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who writes Pontiac pub- 
in and around Los Angeles, 
there to,offer me tickets 
Bowl football game. 
’em down. Probably I was 
one of my tribe in Los 
that day to duck the big 
t I rested up for what 
in the next coupla 





CARRIES me up to the 
I had on Tuesday with 


Orr, vice-president of Chrys- 


ul, who wanted to do 


different in 


the way of 


rations in California. A kindly 


something 
entertain- 


Comparison Chart 
Shows Big Gains 
In 1940 Models 


DETROIT.—A new kind of 
cation chart, soon to be sent 

gut to 10,000 automobile dealers 
for study by the motoring public, 
reveals important new gains this 
year by the automotive industry in 


creating 


can car-buyers. 
The chart shows in detail the 
latest gain in better quality con- 


struction 


and more 


bigger values for Ameri- 


advanced 


features in the lowest price 1940 
cars—new benefits provided this 

in the form of larger, more 
comfortable vehicles. 
A comparative survey of the 
finest, most expensive 1940 auto- 
mobiles has just been completed. 
Construction details of these lux- 
wy makes were checked—cars in 
the $2,000 price range—and a list 
of the basic quality features found 
present in these expensive cars was 
compiled. This list was then com- 
pared with the latest engineering 


specifications for the 1940 


low 


price cars, and the results shown 
in a new comparison chart cover- 
ing the current models. 
L. D. Cosart, general sales man- 
ager of Plymouth, announced that 
this comparative “quality chart,” 
showing the great number of basic 
fine car features now adopted by 
low price models, will be available 
for public reference at thousands 
of Plymouth dealers’ showrooms 
throughout the U. S. within the 
next two weeks. 
“The average factory delivered 
price of the 1925 models was $1,- 
7; for the 1940 cars it is $775— 
& reduction of 23 percent,” Cosart 
pointed out. “Yet, despite the fact 
this year’s cars cost the pub- 


lic 


15 years ago, look 
more automobile is provided in the 
average car today: 


“Wheelbase has 


an average of 23 percent less 


how much 


lengthened 9 


Percent—from 107 inches in 1925 
an average of 116 inches today. 


size 


is 63 percent greater and 


— seats have widened 34 per- 


“While such added value was 
developed, even greater im- 
Provements were made in safety 
vehi Performance of the average 
—" Compared with 1925, the 

1940 cars have 133 percent 


more 


brak 


© power; acceleration is 


= Percent better; maximum speed 

up 65 percent, and average 
Power has increased 165 per- 
in the same period of time!” 





Automotive Workers’ Pay 
Tops U.S. Industries 


tober, 


Mobile 
url 


WASHINGTON.—Again in Oc- 
men employed in the auto- 
industry received 


- = and weekly earnings 


larger 
than 


other of the leading dur- 


able-goods industries selected for 


Sourly 
tive indu 


and 
$34.85, 


Weekly earnings 


earnings in the automo- 
stry averaged 92 cents, 


averaged 


eekly hours averaged 38. 






















































ment of a visiting newspaper 
friend, he wouldn’t tell me where 
we were going except we had to 
be at a certain place at 5 o'clock 
in the afternoon. And that place 
turned out to be the Columbia 
Broadcasting System’s headquar- 
ters. There, too, were some 20 execu- 
tive heads of Chrysler of Cali- 
fornia, a noble array of brass hats 
which made me proud of the at- 
tention paid me. We witnessed 
Rinzo’s “Big Town” hour featuring 
Edward G. Robinson and Ona 
Munson. I swelled with pride when 
the broadcaster announced the 
presence in the audience of a 
prominent editor from Detroit and 
asked me to take a bow. And 
after the radio play I was taken 
back of the scenes, met Robinson 
and Miss Munson and had my pic- 
ture taken with them. Miss Mun- 
son, by the way, also is featured 
in the “Gone With the Wind” 
movie. cen a 


BUT THAT wasn’t all of this blind 
date I had with Verne Orr. 
Through his influence, Columbia’s 
electric sign over the front door 
blazoned forth to the Los Angeles 
world that “CBS welcomes Chris 
Sinsabaugh, editor of Automotive 
News.” And we saw the wonders 
of the Columbia plant; each of us 
talked into the mike and our ut- 
terances were engraved on a 
phonograph record so we could 
hear how funny we sounded on the 
air. The disk was sent back to my 
Detroit office so our own George 
Slocum and our own Bill Calla- 
han can get a laugh out of our 
performances on the air. 

We had to eat, so this Verne 
Orr took us across the street to 
Earl Carroll’s Vanities, following 
which this hick from Detroit was 
taken back of the scenés after the 
first show to have more pictures 
taken, this time with the show 
girls in all their pulchritude. And 
then home and to bed at the Am- 
bassador. a ae 


THIS COLUMN from the coast 
wouldn’t be complete without some 
report on automobile sales in 
California. As yet I haven’t had 
any contact with the industry be- 
cause of social activities. But up 
here in Yosemite I ran into Tom 
Ray, Pontiac’s regional manager, 
who told me December was his 
best month since July, 1937. His 
dealers delivered to customers in 
December 2,310 new jobs, the re- 
gion taking in Denver west to the 
coast. The last 10 days of De- 
cember, despite six holidays and 
unfavorable weather and the 
waterfront tieup in San Francisco, 
was the second best 10-day period 
since July, 1937, with 847 retail 
deliveries. 


| 
During the 10 days at the end of @ 


December Pontiac dealers of the 
Pacific region delivered 1,436 used 
cars, the best 10 days in two years 
for used cars. At the end of De- 
cember Ray’s dealers had 3,929 


used cars in stock—a 28 day sup-: 


ply. In spite of the volume, says 
Ray, Pontiac dealers of his region 
show the highest profit of any Pon- 
tiac region in the United States. 


Laboratory Is Planned 
For Powder Metallurgy 


HOBOKEN, N. J.—A modern 
laboratory of powder metallurgy, 
where scientists will attempt to 
open new frontiers for American 
industry in a field already chosen 
by the automobile industry as 
presenting the greatest possibility 
of mechanical advance in its his- 
tory, will be opened Feb. 1 by the 
graduate school of the Stevens In- 
stitute of Technology, it is an- 
nounced by President Harvey N. 
Davis. 

Installed with the co-operation 
of several American industrial or- 
ganizations, which are actively 
using powder metallurgy processes 
for scores of mechanical devices, 
the new laboratory will serve as a 
training ground to provide _ in- 
dustry with competent researchers 
in this field. The new laboratory 
will also serve industry as a clear- 
ing house to which they can bring 
their research and development 
problems in powder metallurgy. 
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WEST COAST STUDIOS of Columbia Broadcasting 
motive News’ editor, Chris sensabese™, 


of their Hollywood headquarters. Line 


to right, ar ae Donald ara 


and treasurer of Chrysler Motors of 
director for De 
ak J. Stirling Getchell’s coast re 
of Chrysler Motors of California an 


: borne, Chrysler division’s re 
 Celtaite count on venentative, and Verne 
Plymouth coast chief. 


System welcomed Auto- 
ii hts on the marquee 
e building are, left 
Cc coast chief; Al Miller, secretary 
alifornia; Charles W. Bloom, regional 
ional man; Andy 
rr, vice-president 


with flashing 
up in front of 





CHRIS SINSABAUGH, editor of Automotive News, is welcomed to Southern 


California where he acted as 


omy Run last week. Left to right, Al Waddell, of MacManus, 
: nization and Los Angeles Examiner, 
cae samen Eaaionens Tl ae See tneetng. These were in the crowd that met 


Angelenos, 


two youn 
at the Los Angeles airport. 


Sinsabaug 







CHRIS GOES “HOLLYWOOD.” 


ward G. Robinson, movie and radio star; 


honorary referee for the Gilmore Yosemite Econ- 


John & Adams; 
and 


Editor Sinsabaugh is seen above with Ed- 


Ona Munson (Belle Watling of ‘‘Gone 


With the Wind’’) and CBS announcer, John Conte, backstage following weekly 
broadcast of CBS network program, “‘Big Town,’’ from 


est Coast. 





ARRIVING AT LOS ANGELES airport, Editor Chris Sinsabaugh unloaded 


from an American Airlines 
as honorary referee of the Gilmore run. 


Chicago Chevrolet Club 
Elects Deufel President 


CHICAGO.—The Chicago Metro- 
politan Chevrolet Club has named 
Carl T. Deufel, of Superior Motor 
Sales, Inc., as 
president. He 
succeeds James 
F. McManus jr., 
who headed the 
organization for 
the past two 
terms. 

Also elected 
were J. M. Schatz, 
of Division Chev- 
rolet Sales, Inc., 

E as vice-president; 

Carl Deufel Harry N. Miller, 
of Miller Chevro- 

let, Inc., as secretary, and J. D. 





lane, bag and baggage, before starting on his trip 


Levin, of Drexel Chevrolet Co., as 
treasurer. In addition to the offi- 
cers, directors voted in include 
William C. Caley, of Caley Bros.; 
Harry L. Lewis, of Milwaukee 
Ave. Motor Sales; J. A. McInerney, 
of McInerney Motor Co., and Har- 
= C. Seip, of Seip Chevrolet 
es. 


Marie E. Luhring 


PLAINFIELD, N. J.—Miss Marie E. 
Luhring, 47, truck and bus designer 
and the first woman to become a mem- 
ber of the Society of Automotive Engi- 
neers, died here Dec. 29 after an ill- 
ness of six months. For the last 22 
years she had been employed at the 

lainfield branch and at the New York 
office of the International Motor Co. 


To feel the pulse of the industry, 
consistent reading of Autometive News 
is a necessity. 
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Young 
District Foresees 
Big Gains in 1940 
YOUNGSTOWN, O. — Industry, 
business and labor of the Youngs- 
town district look forward to a 
more prosperous year in 1940 than 


the remarkable year just passed. 
Higher and steadier employment 


at good wages are in prospect. 


Steel executives agree that first 
quarter operations will not drop 
below 80 percent. Most of them 
refuse to commit themselves be- 
yond the first three months. Those 
who do extend the 80 percent aver- 
age to the end of the first half. 

The year 1939 surpassed expecta- 
tions due to an unparalleled spurt 
of the steel industry during the 
last three months. All production 
records for the last quarter were 
broken, and more steel was pro- 
duced here in three months than 
in any five months earlier in the 
year. 

Steel production averaged 63.5 
percent for the year. It was 56 
percent for the first nine months 
and 91 percent for the last three 
months. The result compares with 
38 percent in 1938; 68.1 percent in 
1937 and 72.2 percent in 1936. 

Reflecting these steel operations, 
payrolls of the steel makers in- 
creased almost 70 percent over 


= |1938. The first eight months’ pay- 


rolls were only about 12 percent 
higher than in the previous year, 
and the great increase came in the 
last four months. Total payrolls 
for the year, however, were about 
15 percent below those of 1937. 


Traffic Deaths Rise 


ST. LOUIS.—Motor vehicle injuries 
than 


during 1939 here were fewer in 
938, although there were more acci- 
dents. There were 95 traffic deaths in 


1939, compared with 94 in 19388, and 
deaths from motor vehicles alone to- 
taled 87 in 1939, or three more than 
in 1938. The record of all traffic acci- 


to 7,558 in 1938. I 
vehicles totaled 3,727 in 1939, as against 
3,796 in 1938. 
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Bendix "Closed Sys- 
tem” for Remote Con- 
trols on truck-mounted 
Jaeger concrete mixer. 


BY 


BENDIX’ 


Save muscle, time, 
trouble and cost! 


W:... all heard of the man who “'stood so 
close to the trees he couldn't see the forest”’ 
... 80 here at Bendix, we’ve ceased to be startled 
when a brand-new possibility of application of 
principles long familiar to the automotive indus- 
try is brought to our attention. 

New and logical uses of Bendix Hydraulic and 
Vacuum Remote Controls crop up with great fre- 
quency. In the pictures above, Bendix Controls 
in the truck cab handle the concrete mixing 
equipment with minimum effort and maximum 





convenience. Cost of installing the controls is 
obviously less than would be the case if me- 
chanical linkage were used. 

In engine-powered construction machinery of 
all sorts, as well as in commercial automotive 
chassis with engines located in the rear, there 
are scores of control functions heretofore served 
by mechanical linkage, where hydraulic or vac- 
uum power actuation would seem to be ideal. 

Bendix men are at the service of any engineer- 
ing staffs desiring data or counsel in such prob- 
lems. They can save you time and money. 
May we prove this? Call Bendix! 


BENDIX PRODUCTS DIVISION 
OF BENDIX AVIATION CORPORATION 
SOUTH BEND, INDIANA 


BENDIX Kesmsle CONTROLS 


Vacuum, Hydraulic, or Combination 
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